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C The New 


and (greater 


PENINSULAR 
FURNACE 


is taking the trade by car- 
loads—its quality, its fea- 
tures tell a story of sales 
you can’t overlook unless 
you want to pass up a 
good thing for your cus- 
tomers and a money maker 
for yourself. 


This Furnace is*@ Super Heater 


1. Square ash pit—ashes easily removed. 


2 Duplex Grate with outside shaker—don’t have to open ash pit door to shake furnace, may 
* be done in a standing position, easy to keep ashes away from outside of fire. 


3. Very large flanges on fire-pots to allow plenty of room for expansion and ‘contraction. 


4 Opening at 4 of feed section is as large as both sides of radiator making for wonder- 
° ul combustion. 


5 To clean out furnace simply lift off clean-out door ani insert brush. The bottom of 
* radiator is practically flush with bottom of cleanout, 


6. Very large double feed door. 


7 Space for air passage between radiator aud feed section very large. This is the main reason 
* why it is a super heater. 


The PENINSULAR STOVE CoO. 


DETROIT CHICAGO 
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October 3rd, 1925. 


Homer Furnace Company, 
Coldwater, Michigan. 





Attention, Mm. C. B. Strong. 


Dear Mr. Strong: 


<a sm 
111% 
oo ee 


Afver having followed several years experience in the Home Office by 
four years of actual experience in seliing to the user and installing 
Homers, 1 consider it a privilege to «rite you in appreciation of the 
Fesuite we get with Homer installations, and the excellent co-operation 
we receive from the Homer Furnace Company. 
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have specialized in pogtacunas work, i.e, ,taking owt other . 
of furnaces and installing Homers. We have yet to find such an 
stallation that has not materially out the owner's fuel bill and a 
the same time sore bee pn aay en warmed his home, The result of this, 
of course, is that each year selling Homers meets less resistance; as 
people not only send their friené@.te us, but we are always able to 
refer a prospect to « satisfied and enthusiastic user near hij 


. 
he 





Two things in particular impress me as @ Homer distributor; Piret, the 
Homer is sold to the dealer at no higher price and on re ally better terns 
than other furnaces of even i..ferior const@uctivn and material, 

more, it is backed by an organization to whom the good will of their cus- 
tomers is of sore value than immediate profit, 


Wishing you continued success and increasing business, and with kindest 
personal regards, I an 


Very truly 2 , 
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A CONVIN C I N G i ~~ Capacity 30,000 Furnaces Annually 
SALES ARGUMENT 


The fact that “Harmony in Homer Heated Homes” is largely due to the fuel 

economy which is enjoyed by users everywhere, is sufficient argument why Homer There's 
Furnaces are going to be distributed in your community by some progressive Harmony 
dealer. Then, too, the perfect heat distribution has caused thousands to become de 
silent advertisers for this super heating plant. Homer 
Ask about our sales and Homer time payment plans and how they are going to Heated 
create a demand in your community. It is indeed_a welcome note to our dealers Homes 
to know that we handle our own paper on our “year to pay” plan which invari- 

ably will stimulate furnace sales very materially. 


HOMER FURNACE CO., Coldwater, Mich., U. S. A. 


Homer Furnace Co., PortLtaAnp, Ore., Pacific Coast Distributors 
Tue CINCINNATI SHEET MeTAL & RoorFinc Co., CINCINNATI, Ou10, Southern Distributors 
Janney, Sempve, Hitt & Co., MINNEAPOLIS, MINN., Northwestern Distributors 
M. A. Karp & Son, 183—6th Ave., New York, N. Y., Eastern Distributors 
MiLwaukee Stove & FuRNAce Repair Co., MILWAUKEE, WIS., Eastern Wisconsin Distributors 
SKINNER MAcuinery Company, Dunepin, Fia., Florida Distributors 
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New “RUDY GIANT” 


Can be used 
with or without 
fan 


AMERICAN ARTISAN AND HARDWARE RECORD 


SOLVES THE HEATING PROBLEM 


for- 


The domestic or house-heating furnace is usually 
rated on a basis of a consumption of 4 pounds of coal 
per hour per square foot of grate surface and the parts 
are designed to withstand that amount of heat. 


But to heat the space in a large building it is 
usuall;y necessary to burn 10 to 15 pounds of coal 


CHURCHES, SCHOOLS, LARGE RESIDENCES, HALLS, 
GARAGES, AUDITORIUMS, LARGE HALLS, STORES, ETC. 


per hour per square foot of grate surface and no 
domestic heater should be expected to withstand 
that strain. 

That’s why we build this Giant heater. It is made 
especially to deliver just that type of service. 


Get the furnace that fits the job. 











The RUDY FURNACE CO., Dowagiac, Mich. 


American Artisan and Hardware Record, 620 South Mic Avenue, Cilesge, Hiinste. 
Matter June 25, 1887, at the Post Office at Chicago, Illinois, under act of March 3, 1879. 








Published Weekly 
Entered as Second 
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American 
Self Cleaning 


Furnace 






amount of heat from the fuel burned. 


There are many superior mechanical fea- 
tures about the American Self Cleaning Furnace 
which will make it a leader in your community. 


Superior Features: 


Covered Joints Throughout. 

Large Upright Shaker. 

Duplex Shaking and Dump- 
ing Grates. 

4 Large Fuel Door. 

5 Extra Heavy Construction. 


Write for Catalog and Prices 


One 


The American Foundry 


& Furnace Co. 
Dept. 400 










The Furnace that Gives 
Maximum Heating Service 


ERE is the warm air furnace that house- 
holders have been looking for. The clean- 


ing feature insures delivery of the maximum 


: Wily 
Bloomington, IIl. SZ 
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Mention AMERICAN ARTISAN in your 








The ‘‘GEM’’ of the World 


Quality and Features of 
the “GEM” place it far above 


its competitive class price 


Just examine the quality of material and 
the smoothness of “GEM” castings. Exam- 
ine the “GEM” One-Piece radiator—the ra- 
diator that is of absolute uniform thickness 
and soundness because it is made by a spe- 
cial new green sand core method of mould- 
ing. Measure its large and correctly designed 
combustion chamber. Notice the immense 
heating surface and the proper spacing for 
air travel. 


and it is truly OVERSIZE 


Every “GEM” is not only full size but 
OVERSIZE. Agia besides that it has solid 
one-piece base with solid one-piece base 
ring attached, clinker proof grates, easily 
operated by convenient lever shaker handle, 
large double feed door, large water pan and 
many other excellent features that make it 
a high grade business getting furnace. 


There is real profit in selling the “GEM” be- 
cause it has this real quality and because its 
price enables you to make a‘ substantial profit. 


Write today for full details and agency 
particulars 


ROBINSON FURNACE CO. 
228 West Lake Street Chicago, Ill. 


$e 


reply—Thank you! 





/ 
ZS 
S 


/ 





March 6, 1926 





IWS 


—~ 

— 
“y 
Sy 




























March 6, 1926 AMERICAN ARTISAN AND HARDWARE RECORD 5 


WeirSiee] 


with these new, exclusive improvements 
and a 7éal FIVE YEAR GUARANTEE direct— 
to the user covering the entire Weir Furnace 


has opened the eyes of many dealers to the fact that such quality as this must make sales in spite of any 
kind of price competition. 





It has shown them that the Weir is truly the highest grade warm air furnace made. That it is made for the highest 
type of warm air heating and that it can be sold to any warm air heating prospect strictly on its merit. 


What these men have learned and what countless others have known about the Weir for over FORTY-THREE YEARS 
you too can know. 


The best way is to study the Weir and the features listed below and then have a Weir representative call on you. 













3 The feed and ash pouches 

are in one piece, which is 
air-tight riveted to the main 
drum. There is absolutely no 
possibility of leakage inside 
the Weir casing. The supports 
for the radiator fit on lugs— 
no bolts thru the drum. 


g The Weir phn ag eh Sa 
Grates, 


covers the entire furna 
See pat and each nd evry part seo 
pat LT 
direct with the user and it is 
fT. we tae with wate ia gol 
generous guar 
ot — LH 4 needs 
neo replacing of parts within five years. 


Many 40 year old Weirs are stil] in 
service, 


] The biggest new Weir fea- 
ture — notice the phantom 
view—the pouches or feed and 
ash throats extend thru the 
front. There are no door 
frames and no joint inside 
the casing. Doors are fitted 
direct to pouches. 










Always a perfect - fitting 
door with this new feature. 





Write for the 
Tell us to send you The Weir is the one furnace fer 
Oil Burning, because of sbso- 
samples of WEIR ee Se ae Ss 


Soes Cor SE anse Sestetietae or aan 
for such use 


dealer helps. ° “WEIR Book 


of Facts” 


snare be converted 
The Weir will actually hold oil. 

















Peoria-Illinois 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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WIECHERT RADIATOR 
has double heating area 


HE No. 20 Series Wiechert radiator 

is a hollow iron casting which exposes 
a double heating area to absorb heat from 
the smoke and gases so they circulate 
towards the flue. Thus, the Wiechert 
radiator utilizes a far greater amount of 
heat from the fuel burned than the ordinary 
furnace does—a saving in the coal bill. 
Tell your customers about it. Explain it! 
Sell Wiechert No. 20 Series Warm Air 
Furnaces! Write today for latest prices 
and discounts. 





















St. Clair Foundry Corporation 


Centralia, III. 





WIECHERT 


\\ 
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Fe Round 


rate 
VERNOIS 


Furnaces are 
gaining popularity 
right along. The con- 
venience of the upright 
lever shaker handle is an 
appealing feature. The 
grate rides on steel ball 
bearings, making it very easy 
to operate. There is a dump 
center. 

Other i oonp are: 
sodeew, tak op. jaune 
proper distribution of weight 

full measure- 
ments. 


ap usa line 
an we will 
send you full 
details of the 


attractive net 
prices. 
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ia Vernois \ 


A Recognized Leader 


MT. VERNON FURNACE & MFG. CO. 
MT. VERNON, ILL. 

















4 
“/NDIS 












































































= 
YAN 


i, 
4, 
“ie 








Me 
ee 


fi 


| 
ma) 























The Williamson 
BOILER PLATE FURNACE 





Gueranteed for 10 Years 


In adding the Boiler 
Plate Furnace to its 
line, this company is 
merely extending into 
the steel furnace field 
the leadership which 
it has attained in the 
manufacture of cast 
furnaces. 


The Williamson Boil- 
er Plate has exclusive 
features which in- 
stantly remove it from 
the ordinary furnace 
of this type. 


It is all-welded, 
making it permanent- 
ly gas and dust tight. 
Dome made from cop- 
per-bearing, blue- 
annealed locomotive 
firebox steel—radiator 
made from Armco 
iron. Double baffle in 
radiator splits the hot 
gases into two streams 
so that all radiating 
surface is fully util- 
ized—an exclusive fea- 
ture. Hot-blast smoke- 
consumer in door and 
special vents in fire- 
brick lining supply hot 


oxygen directly over the flames, consuming all the heat ele- 
ments ‘in the fuel. Designed with the demands of the oil 
burner in mind, making it ideally adapted to any fuel. 


Many other attractive features further emphasize the su- 
periority of the Williamson Boiler Plate Furnace. New and 
interesting sales policy gladly submitted. Make sure of 


your territory NOW. 


The Williamson Heater Co. 
Cincinnati, Ohic 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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WE HELP YOU SELL THE 
FURNACES YOU BUY! 


NDER the new Utica Merchandising Plan our repre- 
U sentatives co-operate closely with our dealers and help 
them sell the furnaces they buy. We have a definite 
Merchandising Plan which brings you new customers— 
sells more furnaces—and increases profits. It has been 
thoroughly tested by Utica dealers and is a proved success. 


Besides the Merchandising Plan itself—which insures more 
customers and more sales—our dealers get valuable adver- 
tising and sales literature—and “‘cash in” on the many su- 


perior advantages of the SUPER-SMOKELESS Furnaces 


The new Utica Merchandising Plan places Utica dealers in 
a distinct class—above competition. It enables them to get 
the greatest possible amount of business and secure satisfied 
customers who build future business. It will pay you to sit 
down—right now—and write us to send, without obligation 
to you, full particulars of the new Utica Merchandising Plan. 


UTICA HEATER COMPANY 


Cut-away View of UTICA, N. Y. CHICAGO, ILL. 
SUPER-SMOKELESS FURNACE 











Only real quality 
can make real 
profits for you— 





ND when you decide to sell steel furnaces, 

which you will some day, remember that 

the construction of the furnaces illustrated 

here has the features of construction that have 
made 


“HOME COMFORT” 


Steel Furnaces 
famous favorites for over half century 


True their construction has changed with time, but 
only when real quality features could be added. Re- 
cent improvements on Home Comfort furnaces have 
increased their heating surfaces and made them 
more efficient and economical consumers of fuel. 
(Notice the gas and soot consuming features shown 
on the feed door.) 


We have a special circular called “A Dozen Appeals 
to Reason” which points out some of the “Home 
C »mfort” features. Write for it today. 


ST. LOUIS HEATING CO. 
2901-11 Elliot Ave., St. Louis, Mo. 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 

















Mention AMERICAN ARTISAN in your reply—Thank you! 
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100% Free Air Capacity 








The 
Improved 


STEARNS 
REGISTER 


Just Out— 


HE finest job of free air capac- 
ity designing on the market. 


No loss of strength— 


No loss of neat appearance— 


It’s the one register that gets the 
air across and still does not look 
like a hole in the wall. Write for 
list of capacity sizes today. 


Our production facilities have 
been increased and we can now 
take care of additional business. 
See the Improved Stearns Regis- 
ter now. 


Our selling plan saves you money. 


Write for our catalog and prices. 


March 6, 1926 




















Features> 
100% Free Air Capacity 


The enlarged openings have increased the free 
air capacity so that we now can guarantee full 
capacity, For example 9x12 Baseboard Register 
has 73 sq. inches and is intended for 9 pipe 
which has a capacity of 63”. 


Exclusive Patented Operating 


ce 


The only operating device of its kind on the 
market, It does not use springs or tension, 
Simple and effective. 


Superior Finishes 

The highest type of finishing is used on Stearns 
Registers. They are furnished in all the regular 
electro-plated effects. Also finished in popular 
lacquer finishes such as Brush Brass, Antique 
Brass and in perfect replica of Oxidized Copper. 
These lacquer finishes sell on same list price as 
White Japan. 


Quality Construction 
Stearns Registers are sturdily constructed in 


every respect. They are exceptionally good look- 
ing and suitable for the finest homes. 


Sales Policy Lowers Cost 


Let us send you a sample together with our prices. 
We will show you how you can buy first quality 
registers at a saving by taking advantage of our 
sales policy. 

















STEARNS REGISTER COMPANY 


617 Fort Street 


Detroit, Michigan 








When writing mention AMERICAN ARTISAN—Thank you! 
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Right now—get ready 
to replace old furnaces 


WINTER 1 is coming to an end. Right 
now while furnace troubles are ay in 
people’s minds you should easily convince 
them of their need for a Round Type Oak- 
land Furnace. Tell them of its advantages. 
Explain how convenient it will be for them 
to have the furnace installed during the warm 
months. 


Have you the latest prices and dis- 
counts? Write for them today. 


OAKLAND FOUNDRY CoO. 


BELLEVILLE 


3 


ILLINOIS 





ALiit 
ol 
' ‘ 


of 
Monarch 
and 
Peerless 
Furnaces 


il 








TW Y 


(CHARCOAL Iron supplemented with clean Pig Iron, with 
absolutely no scrap, gives that long life for which the 


NIAGARA FURNACES Are Famous 


They are laboratory tested from start to finish. 


Every Furnace is mounted and assembled before leaving our 
plant to ensure proper fit. 


The Niagara is a profitable Furnace for you to handle. It will 
make friends as well as money for you. 


Write today for our 1926 Sales Plan 


THE The Forest City Fdy. 


FOREST CITY and Manufacturing Co. 
FOUNDRY AND Cleveland, Ohio 


MANUFACTUR- é 
ING CO. Send us complete information on 


Niagara Furnaces at once. 
1220 Main Avenue g 


Cleveland, Ohio 


sn ie 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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| AMERICAN] |THE BIG OPPORTUNITY for 1926 


rt wooD 
MREGISTERS 


For FURNACE JOBBERS 


are pot Ww 
weet thoroughly inspected and be- ‘ Air 
ima fore leaving the factory must agemey 
# come up to the 


eg] AMERICAN STANDARD, Secure It Before It Is Too Late 
mi which assures you the highest Unrivalled Production Facilities Enable Us to Offer 
H quality. You a Furnace, Unequalled in Finish and Mechanical 


bit Precision—and_ at a Reasonable Price. 
fil] THE AMERICAN WOOD : 
rT REGISTER CO. The Cleveland ‘Co-operative Stove Co. 


PLYMOUTH, IND. East 67th St. and Central Ave. Cleveland, Ohio 
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Furnaces 
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NATIONAL AIR MOISTENER 


M422 by special machinery. 
Finest white quartered oak 
and Ball Bearing | 


Single orders or carloads promptly 
at fair prices. Write today. 


EAGLESFIELD VENTILATOR CO. lie se 
Minneapolis, Minn. 


918 DOKRMAN STREET INDIANAPOLIS, IND. 525 South 7th St. 
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Secretary Wanted 
for 


State Sheet Metal 
Trade Association 


Mest be a live wire with pleasing 

personality. We want a man 
who is an organizer—one who is willing 
to work and who is a good, convincing 
talker. 





it’s Attractive 

it’s Efficient 

it’s Economical 

it’s the Vol-Yum register 


for volume Furnacework 


for volume Profits. 
Mail coupon today for interesting prices and information. 


ock Island Register Co., 
Rock Island, Ill. 
you may send your interesting prices and infor- 
mation on Vol-Yum registers. 
OE RR 2 ER: Se a ee ee | 
| ES Lee > SSS See 


In replying give full details as to your 
experience and qualifications. Tell us 
just why you feel that you can fll 
the bill. 





Your reply will be held in strictest 
confidence. Address—Sheet Metal 
Trade Association, c/o American 
Artisan, 620 S. Michigan Ave., Chicago, 


Illinois. 


MLPA 
SULA LMU MN TLR AMAT 
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Ell INUSVOTNLUIVUSQOSAOUUDULUDENUOUGUTENUELY SADT GOONS 
Mention AMERICAN ARTISAN in your reply—Thank you! 
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Tanbo Sells Registers 


i apo the famous finish we originated, has in- 


creased the register sales. of many distributors. 


It gives your customer a better looking register, a 
more finely finished register, a better wearing surface. 


Tanbo contains the same ingredients as electro 

















The Tuttle & Bailey plate, applied under high pressure. 
Radiator Cabinet Tanbo wears indefinitely. Will not tarnish. Costs 
Our All Steel Radiator Cabinet makes less 
instant appeal to owners of steam or ° 
hot water heating plants. It is very Tanbo is mot a lacquer. It is far superior to any 
reasonable in price—allows free cir- , : ; sty . 
r in wearing quality and appearance. 
culation of air—and completely hides lacque _ * ) PP 
ugly radiators. Full specifications and Tanbo standard finishes are—Brass, Oxidized Cop- 
ee ee per, Antique, Bronze, Silver, Walnut, Oak, and 
Mahogany. 


Drop us a line and let us send you full details regarding Tanbo, 
including a color card which shows the Tanbo finishes, as they are. 


TUTTLE & BAILEY Mrs Co. 
Makers of Registers for 80 years 
36 Portland Street, Boston 441 Lexington Avenue, New York 1123-29 West 37th Street, Chicage 
704 East 18th Street, Kansas Csty Bridgeburg, Canada 


Registers 


+ & and Grilles 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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Finer _ its and ome 9 satisfac- 
tion. construc- 





REPS HEATER COMPANY, Clyde, Ohio 








REPS AERO-GAS RADIANT HEATER | electrical, rope, barbed, 

¥ plain, nails (bright and 
ERSIGRED bp 4 aie! coated), tacks, spikes. 
sure Radiant type heaters. bale-ties, hoops, springs, 
































netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 
Illustrated Books describing uses, Free 


American Steel & Wire 


New York Cc 
U. 8S. STEEL PRODUCTS COo.: 
San Francisco Los Angeles Portland e 





















V V rite 


For Our 
Illustrated 
Book of 
Order Blanks 
You'll find this book handy. It explains 


how and simplifies ordering Stove, Fur- 
nace and Boiler repairs from the— 





Largest and Most Complete Stock 
N ORTHWESTER 


STOVE REPAIR CO., CHICAGO 




















BOLTS 


WE MANUFACTURE A COMPLETE LINE 
OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CARRIAGE BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 





THE KIRK-LATTY MFG. CO. 


1971 W. 85th St. Cleveland, O. 

















PATTERNS 


FOR STOVES AND HEATERS 1x woop ana IRON 
VEDDER PATTERN WORKS “*";;,°"*? TROY, N. Y. 





IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 


PATTERNS no neattrs 











Your 
attention 
is called 
to the fact 
that we 
are able to 
supply you with 


Books 


Patterns 
and 


Charts 


for 
Sheet Metal Work 


Write us today 
for complete catalog 
and 
special circulars 


AMERICAN ARTISAN 
HARDWARE RECORD 


620 S. Michigan Ave., Chicago, IIl. 





















Say you saw it in AMERICAN ARTISAN—Thank you! 
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THE NATION’S BEST 
FURNACE PIPE 
FOR 69 YEARS! 





It’s Handy by Name! 
It’s Handy to Get! 
It’s Handy to Work With! 











F. MEYER & BRO. CO. 


1311-13 S. Adams St. Peoria, Illinois 














Mention AMERICAN ARTISAN in your reply—Thank you! 




















Yearly Subscription 


; Published to serve ; 
Hy the @ Price: i 
: Warm Air Furnace, me Call United States $2.00 : 
: Sheet Metal, Roofing, i ee 


| 
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Hardware Record Fencign . . 0488 | 
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Published EVERY SATURDAY at 620 South Michigan Avenue, Chicago 
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AN ACHIEVEMENT 


An explanatory note regarding service to readers of AMERICAN ARTISAN. This paper 
is now nearing the completion of a half century of service. For almost fifty years it has || 
catered to the needs of the men in the industries which it represents. At no time during 
its long and successful career has AMERICAN ARTISAN been im a better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain Service Departments for the use of 
our readers. If you have a problem to solve, we courteously invite you to submit it to us 
for solution. In what better way can we learn of your problems than from you direct? 
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ar are Great Sales 
Possibilities in QUICK MEAL 
Yasoline Pressure Stoves ~~ 


because of the enormous heat they produce, their con- 
venience, cleanliness and safety. Just what a housewife 
wants in a cooking appliance, at prices within the reach 
of all, and in models to meet the needs of any family. 


If you are not acquainted with the 


many selling and service features of Peet tt ese eee eee Se 








Quick Meal Gasoline Pressure Stoves, 4 QUICK MEAL STOVE Co. 
clip and mail coupon—-now. : Division American Stove Company 
H 815 Chouteau Ave. * St. Louis, Mo. 
QUICK MEALSTOVE COMPANY 4 = Please send us catalog No. 139, 
Division American Stove Company ' prices and discounts for Quick 
815 Chouteau Ave. Saint Louis, Mo. : Meal Gasoline Stoves. 
A Demonstration will : coeecerce eee eee eeoceceec eee esecs 
| 
Sell Any Prospect! ee 


+ 
When writing mention AMERICAN ARTISAN—Thank you! 
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This advertisement 






ir appeared in the Iron 
oh Trade Review Jan. 
ee 28th featuring the 
wee importance of copper 
ee bearing, rust-resisting 








Do Guarantees Kill 
your Profits? 


OTHING impresses your customers so 
: much as an honest guarantee. And 
Sey hg Repel nothing kills your profits quicker than a guar- 


















a antee on which you are forced to “make good.” 


Play fair with your trade and protect your 
guarantees with Nesco Copper Bearing 
Sheets—made for strenuous outdoor wear and 
longer life. Nesco Copper Bearing Steel is 





Gslvenised roofing and rust-resisting. It can be had in any standard 
Bearing Steel is ‘rouble NescoSheetthrough leading jobbers. 


NATIONAL ENAMELING & STAMPING CoO. INC. - GRANITE CiTy STEEL Works - GRANITE CITY, ILL. 
Chicago - Dallas - Davenport - Denver - Kansas City - Los Angeles - St.Paul - St. Louis - Salt Lake City - SanFrancisco - Seattle 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
































Frank Ederle, 
Secretary 


Homer F. Brundage 
Retiring President 





William Sullivan, 
President-Elect 


Michigan Sheet Metal Men Learn Much 


at the Queen City Convention 


Battle Creek Local and Travelers’ Auxiliary Outdo 
Themselves to Make Convention a Most Successful One 


ICHIGAN is one of the states 
where the sheet metal roof 
has flourished most prodigiously. In 
this state the standing seam sheet 
metal roof is everywhere in evi- 
dence. One needs only to engage 
passage on any one of the numerous 
interurban lines running within the 
state’s borders to observe and sub- 
stantiate this fact. Further, one 
needed only to attend the Fifteenth 
Annual Convention of the Michigan 
Sheet Metal and Roofing Contrac- 
tors’ Association, held at Battle 
Creek, March 2 to 4, 192, to realize 
why this is true. The convention 
—with one of ‘the largest attend- 
ances on record—-was held in the 
assembly hall of the Elks’ Club. 
President F. Homer Brundage pre- 
sided. 
The convention was 


officially 


By GEORGE J. DUERR 


opened Tuesday afternoon with 
singing led by Ralph Strong, one of 
the “Homer Harmony Hummers.” 

Mayor Charles Green, of Battle 
Creek, who delivered a short ad- 
dress of welcome, was introduced 
by Fred Sherriff. . Mayor Green 
was exceedingly cordial in his greet- 
ing and welcome and congratulated 
the Michigan men on the progress 
they had made with their associa- 
tion. 

President Brundage responded to 
the Mayor’s address of welcome, 
stating that he was extremely glad 
to see so large a turnout at the con- 
vention. 

An incident of passing interest 
occurred during the preliminaries 
of the opening session. President 
Brundage was presented with the 
gavel with which the first conven- 


tion of Michigan Sheet Metal Con- 
tractors was called to order fifteen 
years ago. 

Ros Strong of the Homer Fur- 
nace Company, Coldwater, Michi- 
gan, was the first speaker of the 
afternoon. The subject of his ad- 
dress was “Furnace Installation 
from the Basement Up.” 

Ros explained at the outset that 
he had offered the suggestion to the 
chairman of the program committee 
that some “untechnical stuff” be 
given the boys on furnace installa- 
tion during the convention. “His 
reward,” he said, “was that he him- 
self was placed upon the program.” 
Ros gave an excellent account of 
himself and left his audience with 
many good suggestions on the cor- 
of defects in installation 
operation, but which 


rection 
already in 
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failed to function properly. 

For instance, in both rooms which 
could not be heated, he said that 
if an addition was made to the 
warm air duct, bringing that mem- 
ber and its register to a higher point 
in the side wall, good results could 


| _—_ | 


Al Bersbach, G. E. Fitzgerald 
and H. A. Lesh 





be obtained in drawing the warm 
air into the bath room. 

Another method of accomplish- 
ing the same result was—where the 
furnace casing is found to be large 
enough—to place a wall stack on the 
inside of that casing, cutting holes 
in the casing at the top and bottom 
of the stack. The warm air duct 
was then connected to the top hole 
and with a floor register in the bath 
room at the bottom hole was con- 
nected the cold air duct and this in 
turn was likewise connected to a 
floor register in the bath on the op- 
posite side of the room. .“This 
method,” Ros said he had found to 
work out satisfactorily. 

Another instance of a furnace re- 
fusing to work was by Ros. In this 
case an entirely different situation 
had to be faced and corrected. Here 
the original installer had been un- 
able to place the furnace in the cen- 
ter of the basement floor, with the 
result that the pipes were all taken 
from one side of the furnace and 
creating an “unbalanced” condition. 
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‘The way to meet this condition is,” 
said Ros, “to take off the slanting 
bonnet and to replace it with a flat 
topped bonnet. This done, the 
ducts can be placed over the entire 
surface of the bonnet, taking the 
longest run from the near side. This 
will throw the system again into 
equilibrium and it will then function 
Other similar problems 
were also given. These problems 
Ros illustrated on the blackboard 
and they proved extremely instruc- 


properly.” 


tive. 

In closing his remarks, Ros di- 
gressed from the subject in hand 
long enough to mention the Michi- 
gan outing which it is proposed to 
hold in Coldwater this year. He 
said he wanted to see each and every 
















Adam F. Martin, 
Reélected Treasurer 


sheet metal man present at the out- 
ing with mother, sister, wife or 
sweetheart. 

During the morning, while regis- 
tration was in progress, members of 
the United States Register Com- 
pany, Battle Creek, provided cars in 
which the delegates were transport- 
ed to the Battle Creek plant of the 
company, where the processes in- 
volved in the manufacture of both 
steel and wood registers were 
viewed under the able tutelage of 
Charles J. Pearson, Vice-President ; 
F. C. Bower, Auditor; W. H. 
Young, Purchasing Agent, and 
W. H. Shooh, Assistant Superin- 
tendent of the company. 

The company had just recently 
moved into its new and spacious 
quarters. The trip through the plant 
was most interesting and instruc- 
tive. Few people realize the amount 
of capital investment required for 
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the successful manufacture and 
marketing of warm air heating sys- 
tem registers, but all those sheet 
metal contractors who had the privi- 
lege of viewing the processes of 
register manufacture at Battle Creek 
through the extreme courtesy of the 
United States Register Company 
now have a far different conception 
of the capital investment required. 

Joe Stearns of the Stearns Regis- 
ter Company of Detroit was heard 
to make a wager on the previous 
evening with Charles J. Pearson to 
the effect that the latter would not 
permit Joe to go through the United 
States Register Company’s plant. 
Joe had not reckoned on the sports- 
manship of Charlie Pearson, how- 
ever, as Joe was among those pres- 


ent when the delegation went 
through the plant. 
Secretary Frank Ederle men- 


tioned the illness of Frank T. Dailey 
and asked that each member of the 
association send him a telegram, 



































Homer F. Brundage 


telling him how he was missed at 
the conventiom: 

Harry A. Beaman, president of 
the Indiana Warm Air Heating and 
Ventilating Association, was intro- 
duced. Mr. Beaman made a plea 
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use of the 
He also 


for the unrestricted 
Standard 
asked that some thought be given to 
the training of the younger genera- 


tion into a group of efficient warm 


Furnace Code. 





Committee is in existence today. 


Enumerating these, they are: 1- 
To regain the lost markets for sheet 


) 


steel products; 2—to create new 


markets for sheet steel products; 3 








i__. 








Left to Right—Harry A. Beaman, H. S. Rogers, W. V. Schmidt and 
A. F. Fanning 


air heating engineers. He said that 
if these young boys and men were 
taught and drilled in the use of the 
Standard Furnace Code from the 
start, they would insure the warm 
air heating industry of a brilliant 
future. 

U. H. Hungerford, of the Copper 
and Brass. Research Association 
was called upon for an address on 
copper sheets. Mr. Hungerford in 
turn introduced H. H. R. Spofford 
of the same association, who deliv- 
ered a splendid address on the prob- 
lems of the copper industry. Mr. 
Spofford’s address will be published 
in full in a near issue. It should 


be read and studied thoroughly. 


Following immediately after Mr. 
Spofford on the program came 
Harry S. Rogers of the Sheet Steel 
Trade Extension Committee bearing 
glad tidings that proved to be ex- 
tremely melodious music to the ears 
of his audience. 

At the outset Mr. Rogers. ex- 
plained of what the Sheet Steel 
Trade Extension Committee is com- 
prised; why it is in existence and 
how and by whom it is supported. 

In answering these questions Mr. 
Rogers took the second one first and 
gave the three main reasons why 
the Sheet Steel Trade Extension 


—to create new sheet steel products 
for the already existing potential 
markets. From this Mr. Rogers went 
to the third question and pointed 
out just how the sheet steel mills 
had seen the necessity for banding 
together in this manner and how 
they proposed and are now spend- 
ing vast resources to repopularize 
the use of sheet steel. He reiterated 
what he said in Indianapolis two 
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a competition between industry and 
industry—the sheet metal industry 


versus other industries supplying 
competitive products for a common 
purpose, such as the placing of 
terra cotta where sheet metal should 
have been used. 

Mr. Rogers mentioned the inter- 
pretation by the Supreme Court of 
the legal status of trade associations 
as a ‘stimulus to greater activity by 
the members of such associations. 
He admonished the men not to use 
the annual state convention as-a sub- 
terfuge for having a good time, but 
to get down to business at the meet- 
ings and bring collective thinking to 
bear on their problems. They should 
use the Sheet Steel Trade Exten- 
sion Committee as a clearing house 
for the entire industry—which it is. 

Mr. Rogers mentioned the uni- 
form city building ordinance prob- 
lem, which cause the committee is 
championing. He spoke of the 
educational promotional work which 
the committee is undertaking for the 
benefit of the younger element in 
the industry. He touched upon the 
vast potentialities for a tremendous 
increase in the use of sheet steel in 
the manufacture of sheet steel fur- 


niture. The manufacture of furni- 
ture from sheet steel is growing 
rapidly. He said that 12 years ago 





Left to Right—H. O. McElwain, Albert A. Secor, Fred J. Reule and 
V. W. Heather 


weeks ago in saying that the real 
competition with which the sheet 
metal men are confronted is not the 
competition between one sheet metal 
contractor and another, but rather 


the monthly amounts were only 
$2,500, while in September, 1925, 
the amount of sheet steel furniture 
business reached the % million dol- 


lar mark—irrefutable facts indicat- 
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ing in no uncertain way the direc- 
tion of the trend in sheet steel furni- 
ture manufacture. 

In order to show how a side line 
taken on to produce more plant ef- 
ficiency had developed, Mr. Rogers 





F. B. Harrington, 
Director 

related the facts concerning a sheet 
metal contractor whose main busi- 
ness formerly was the erection of 
cornices, gutters and skylights, but 
who had developed a side line in the 
handling of mop and fur closets for 
apartment houses to the point where 
he had been awarded a contract in 
furnishing these items in one buiid- 
ing amounting to $42,000. 

Still dwelling upon the aims and 
objects of the committee Mr. Rog- 
ers said that the primary reason why 
sheet metal) men are not making 
more money than they are is be- 
cause they are, as a class, not good 
merchandisers. It is one of the 
purposes of the committee to help 
them to become good merchandis- 
ers. He said they must get their 
shops out of the alleys, clean their 
windows, clean their shops, put 
their names on the store fronts. He 
cited what the plumbers have done 
in this réspect and what the result 
has been. 

He also spoke of the tests which 
the committee is making on the vari- 
ous fluxes, and of the sponsoring by 
the committee of the creation of a 
sheet metal inspector for cities. 

In speaking of the possibilities for 
new markets, Mr. Rogers spoke of 
a vitrious enameled sheet steel roof- 
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ing—in a varied color scheme. He 
also revealed the fact that the com- 
mittee had been conducting a con- 
test for ideas on more beautiful 
sheet metal garages. Several speci- 
mens of garage layouts designed to 
meet the artistic temperament of the 
most fastidious architect were 
shown and these were works of art. 

He also mentioned the fact that 
George L. Bennett had been recent- 
ly in Washington conferring with 
the Bureau of Standards of the De- 
partment of Commerce to test the 
fire resisting powers of sheet metal 
garages. He complimented the 
Michigan standard of nothing light- 
er than 26 gauge very highly. 

In the evening the delegates were 
the guests of the Battle Creek Local 





Harry Rhodes, 
Director 


Sheet Metal Contractors’ Associa- 
tion at a buffet luncheon, followed 
by an entertainment which included 
popular Cook sisters of Chicago 
radio fame, a singer from “The Cli- 
max,” a dancer from Chez Pierre, 
Chicago, and several others. 
Wednesday’s Session 

There was no convention session 
held, Wednesday morning. At 9:30 
a. m.-as many sheet metal men as 
presented themselves in the lobby of 
the hotel were invited into automo- 
biles and driven to the Grand Trunk 
railway shops at the outskirts of the 
city. Arriving here, the delegates 
were allowed, through the courtesy 
of the Grand Trunk Railway Com- 
pany, the extreme privilege of view- 
ing the manufacture and assemblage 
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of the great mogul engines that are 
doing so much to solve our prob- 
lems of transportation and without 
which our furnaces and roofing 
plates could not be delivered in such 
record time. 

The journey to the plant was ex- 
tremely instructive and enlighten- 
ing. It revealed the immense and 
complex problems the railroads are 
forced to face in their every day 
activities in order that you and I 
are enabled to travel to these con- 
ventions and in order to assure an 
ample supply of food and things 
which go to make us comfortable 
being on hand while we are there. 

One of the most interesting fea- 
tures of the visit was the demon- 
stration of the apparent ease with 
which one of these giant steam mon- 
sters—weighing in the neighborhood 
of 175 tons—was raised to a height 
of perhaps thirty feet, transported 
suspended in mid-air half the length 
of the long building, brought back 
and replaced on the rails. The mar- 
vel of the act gains force when it is 





Left, Joe Stearns; Right, Navarre 
Peabody 


learned that the power to operate 
the motors of the crane which did 
the lifting was brought to the plant 
over a wire no larger than your 
little finger from a point fifty miles 
distant. 
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It is said that the hand that rocks 
the cradle rules the world. An ac- 
tive semblance of this was had at 
the plant referred to when it was 
found that the hand that controlled 
the levers of the crane which per- 
formed the feat described above 
were controlled by a woman—said 
to be the only female crane oper- 
ator in the country. Cheer up, men, 
the crane operator got her power 
from the brain of man. 

Wednesday Afternoon 

In the afternoon Dr. Paul Voel- 
ker, President of Battle Creek Col- 
lege, was scheduled to speak. Dr. 
Voelker found it necessary to be 
out of town on that day and asked 
Dr. I. O. Foster of the college to 
take his place, which the latter did 
in a manner very acceptable to his 
audience. 

The theme of Dr. Foster’s ad- 
dress was “Service.” He set out by 
depicting a cross-section of society 
and analyzing it. He said that an 
elementary training is a first essen- 
tial to the making of success in busi- 
ness organization. High school and 
college training, when properly pur- 
sued, adds just that much to the 
man’s mental equipment. But these 
alone are not sufficient. There must 


Then there is the vocational as- 
pect. A man must have a whole- 
some vocational activity. In other 
words, the prerequisites to success- 
life were 


ful and well rounded 


summed up as follows by Dr. Fos- 
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ance with specifications. Any devia- 
tion from the original specifications 
which he undertakes unbeknown to 
the owner or principal should be for 
the betterment of the job—never to 
weaken that job. 





Left to Right—A Group of the Boys in the Snowstorm Outside of the 
Elks’ Temple—They Wouldn’t Wait to Give Their Names—Too Cold 


ter: 1—Good, common bay horse 
sense—the ability to think. 2—Both 
the theoretical and practical training 
of the proper sort. 3—The ability 
to meet people. 4—The ability to 
codperate. 5—The ability to lead 





Left to Right—Adam Scheffer, Bill Busch, Harry Rhodes and W. A. 
Ameling, Outside the Elks’ Temple, Also in Snowstorm 


be added worldly experience, re- 
ligious activity, political relations— 
the ability to see things as they 
ought to be—right ought to be the 
uppermost objective after which to 
strive. 


men. 6—A mind that can under- 
stand the absolute necessity of em- 
ploying men of good moral charac- 
ter. 7—The business man must have 
a social mindedness; he must work 
in good faith and always in accord- 


In closing Dr. Foster said that 
every sheet metal contractor should 
work with the aim always upper- 
most in mind to make each custom- 
er say: “I have been served and 
satisfied.” 

E. R. Morton, President of the 
City National Bank of Battle Creek, 
was introduced. He spoke on the 
relation existing between the sheet 
metal business and banking and left 
the thought with his audience that 
character and integrity are the prime 
a 





requisites to a well rounded life 
service to humanity. 

Secretary Frank Ederle called at- 
tention to the method now being 
employed by Shouldice Brothers 
Sheet Metal Works in teaching their 
employes the art of the sheet metal 
trade. The company has organized 
a class which meets every Friday 
night and which at the present time 
has nine members. The fundamental 
object of the class is not alone to 
make the Shouldice employes mas- 
ters of the art of sheet metal crafts- 
manship, but is designed to develop 
the spirit of service and to point out 
the importance and to develop char- 
acter and integrity. 

A communication from W. H. 
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Dailey, President of the Ohio Sheet 
Metal Contractors’ Association, was 
read. The message contained greet- 
ings and well wishes from the Ohio 
organization to the Michigan men. 

C. C. Austin, Secretary of 
the Michigan Employers’ Casualty 
Company, Lansing, Michigan, spoke 
very ably on the employers’ liability 
to damages for destruction of life 
and property by an employe while 


on duty. He pointed out the abso- 








should under no circumstances per- 
mit anyone to ride with him on the 
truck. The driver did take a man 
to ride with him unbeknown to the 
employer. The truck collided with 
a street car. The passenger was 
killed and the courts ruled against 
the employer, who in turn was com- 
pelled to pay heavy damages. The 
only protection the employer has 
against such unexpected drains on 
his business is the public liability 





The Ederle Boys, Gus, Charlie; Their Dad, Frank, and Gramp, C. H. 
Ederle—No Wonder the Michigan Associations Runs So Smoothly 


lute necessity of employers having 
protection from unforeseeable acci- 
dents which are apt to involve them 
in costly lawsuits or cause them to 
pay indemnity charges. Many of 
the court’s interpretations of when 
an employe is and is not on duty 
were extremely arbitrary and seem- 
ingly entirely lacking in justice. He 
cited one instance of where an em- 
ploye, while driving his own car in 
taking a fellow employe who had 
been injured in the shop, to the hos- 
pital had run down and killed a man. 
Posted notices were everywhere in 
evidence in the shop to the effect 
that in the event of injury to an 
employe a certain ambulance should 
be called to convey the injured per- 
son to the hospital. In spite of this 
fact the court ruled that the em- 
ployer ‘was to blame for the death 
and compelled him to pay damages. 

Another instance cited was that 
of a truck driver of a certain em- 
ployer. The truck driver had been 
given positive instructions that he 


insurance. And the amount of such 
insurance should be, in order to tn- 
sure ample protection, more than 
five or ten thousand dollars. 


W. V. Schmidt, of the Comfort 
Printing Specialty Company, St. 
Louis, addressed the audience on 
“Proper Distribution of Overhead 
Expense.” Mr. Schmidt stated at 
the outset that a large majority of 
failures in are directly 
traceable to a lack of knowledge on 
the part of the contractor on the 
proper methods of figuring costs. 
He pointed out that the successful 
sheet metal contractor has a duty to 
perform in seeing that the other 
men in his line of business do know 
how to figure costs. “This is true,” 
he said, “because every time a man 


business 


fails in that business another one 
comes along to take his place. The 
vicious cycle is only repeated and 
adds to the ultimate cost.” 

Mr. Schmidt made a very com- 


prehensive outline on how to set 
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about determining the proper bid to 
make. 

Some of the items which were 
embodied in the discussion were: A 
list of estimated indirect expenses 
which cannot be 
contract, 


for the year 
charged directly to the 
such as (a) depreciation costs and 
how to get a correct depreciation 
rate; (b) interest‘on capital invest- 
ed in the business; (c) idle hours 
of labor, how to determine them— 
the difference between the number 
of hours charged directly to the 
contract, minus any time spent on 
repairs, etc., equals the idle hours 
of labor. 

As an aid to the determination of 
the idle hours of labor, Mr. Schmidt 
advocated the use of a daily time 
sheet, upon which is shown, when 
filled out by the employe, the nature 
of work performed, the length of 
time spent on each job, the rate per 
hour of workman's pay on each job 
and the total cost of labor. 


He also advocated the use of an 
operating estimate sheet. This sheet 
is to show the contractor’s estimate 
of the time each particular opera- 
tion on a job should require and the 
estimated cost of that labor—this 
sheet to be handed to the foreman 
for his own information and as a 
check on both the workman and the 
contractor himself in his estimates. 

Mr. Schmidt said that the appor- 
tionment of indirect expense should 
be made on a time basis—reduce it 
to an overhead rate per man per 
hour. Example: Time 180 hours; 
total cost, $135. Then, $135 — 180 
= 75 cents per man per hour. 

These various sheets were thrown 
on the screen with the aid of lan- 
tern slides. A set of these will ap- 
pear in a near issue of AMERICAN 
ARTISAN. 

The Banquet 


The banquet was a great success. 
Something over 200 delegates were 
treated to a marvelous dinner and 
entertainment by the Travelers’ 
Auxiliary. 

E. G. Weir was toastmaster and 
he made things very lively indeed. 
The Kalamazoo Collegians fur- 
nished excellent music and the 
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Wolverine Quartette sang several 
selections in beautiful harmony. 
The speaker of the evening was 
Douglas Malloch, who addressed 
the diners on the “Average Man.” 

Mr. Malloch has a nation wide 
fame as a poet and his pleasant wit 
and sparkling humor kept the audi- 
ence in a laughing state from the 
time he began until he seated him- 
self. The committee in charge de- 
serves full credit for the wonderful 
work it performed in putting on 
this wonderful dinner and enter- 
tainment. Everyone present en- 
joyed it all to the fullest extent. 

Thursday’s Session 

At the opening session Thursday 
morning R. B. Strong, of the Ho- 
mer Furnace Company, Coldwater, 
Michigan, read letters from the 
mayor and the Chamber of Com- 
merce of Coldwater inviting the 
Michigan sheet metal men to hold 
their annual summer outing at 
Coldwater in 1926. A motion was 
made by Harry Rhodes of Grand 
Rapids to the effect that the invita- 
tion be accepted with thanks to the 
city of Coldwater and the Homer 
Furnace Company. The motion was 
unanimously adopted. Therefore 
the 1926 outing of the Michigan 
Sheet Metal & Roofing Contractors 
will be held in Coldwater, Michigan. 

J. E. MeclInany, Secretary and 
General Manager of the Paint & 
Color Company, of Lansing, spoke 
on the “Painting of Galvanized 
Sheets.” 

The Secretary’s report, to be 
found embodied in this report a lit- 
tle farther on, explains what action 
has been taken in supplying a paint 
that has been developed by this com- 
pany and found to do the work re- 
quired of it in the situation ex- 
plained. 

In answering question, Mr. Mc- 
Inany explained that the use of a 
good grade of painter’s naphtha be 
used as a thinner in paint that is to 
go on metal surfaces. It might be 
mentioned that 10 per cent of the 
returns received by the company on 
sales of this paint made by the com- 
pany goes to the Michigan associa- 
tion. 


A. W. Howe of the J. M.& L. A. 


Osborn Company, Cleveland, Ohio, 
discussed the Michigan Standard. 
He emphasized the fact that the 
man who talks quality gets the busi- 
ness in the long run. 

Secretary Frank 
made his report which follows: 


Ederle then 


Secretary Ederle’s Report 

Convention days bring back fond 
memories of preceding events ; con- 
vention days recall the active inter- 
ests of the officers and committee 
members ; convention days also re- 
quire a report from the secretary. 
I therefore submit this report for 
your approval. 

When the President's gavel sound- 
ed taps on the 1925 convention in 
Detroit, a small group of sheet metal 
contractors from Battle Creek fully 
realized the magnitude of a promise 





Gus Ederle, 
Assistant Secretary 


they had made to the organization 
because it is well known that De- 
troit left nothing undone to make 
the 1925 meeting the most interest- 
ing and successful sheet metal con- 
vention ever staged in the world. 
The convention you are now attend- 
ing speaks for itself. Battle Creek 
offers no apologies. The boys from 
the Queen City act in their usual 
Battle Creek form. I am sure you 
have appreciated their efforts. 
Reviewing the activities of the 
organization for the year I find that 
the steady progress of the associa- 
tion has not been impeded. I notice 
that committee and board meetings 
have been attended 100 per cent. 
Every meeting called by the Presi- 
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dent or myself has met with proper 
response. Every request for finan- 
cial underwriting has been imme- 
diately taken care of. In fact, you 
have responded most wonderfully 
to the needs of your organization. 

The sheet metal industry of 
Michigan will continue to prosper; 
the benefits accruing to those en- 
gaged in this business will be main- 
tained as long as this co-operative 
Your conduct and the 
foresight of the officers will deter- 
mine the future of your industry. 
I am sure you are willing to pro- 
ceed along the lines of this well set 
policy. 

The state association owes much 
to the support of its local associa- 
tions because after all the greatest 
cash value to sheet metal association 
membership is vested in the home 
However, the larger prob- 
lems are more successfully handled 
by your state organization and that 
is just what your association is at- 
tempting to do. 


spirit exists. 


body. 


The direct selling of your prod- 
ucts to the consumer is being dis- 
couraged. Every legal measure is 
being taken to prevent such prac- 
tices. Many instances of direct 
sales have been reported and in no 
case has the offence been allowed to 
pass without a searching investiga- 
tion. You should report to me 
every violation of this rule. 

Because of the many more recent- 
ly offered benefits, some of the older 
ones are frequently forgotten. I 
refer pafticularly to the saving on 
fire and compensation insurance. 
You are entitled to a saving of 50 
per cent on fire insurance, and the 
only reason for this is that your or- 
ganization made this possible for 
you. Those of you who are carry- 
ing compensation insurance with 
our company are buying the best 
casualty policy written in Michigan. 
You are enjoying this protection at 
a much lower rate than is obtain- 
able in any other company. We 
have been with the Michigan Em- 
ployers’ Casualty Co. for nine years. 
They have given full protection 
without reservations, payments to 
the injured employes have been 
promptly met and no complaint has 
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ever reached my office which would 
indicate that this company was not 
willing to assume its proper respon- 
sibilities. 

In 1921 your trade extension 
board decided that a trade-marked 
material, bearing the sponsorship of 
the association, should be brought 
out. The members of this board 
had a firm conviction that to main- 
tain the position formerly occupied 
by sheet metal products it was nec- 
essary to adopt a proper specifica- 
tion for the manufacture of gal- 
vanized sheets and to have them 
die-stenciled with a _ trade-mark 
which could be identified and be un- 
der the inspection of your associa- 
tion. The outcome of this was the 
adoption of a trade-mark which be- 
came nationally known. Michigan 
Standard has been ridiculed, but the 
idea behind the- product still pre- 
vails and now after its many tribu- 
lations it remains the most outstand- 
ing constructive movement ever at- 
tempted by the sheet metal industry. 
Whether you use this product or 
not, a step in the right direction to 
the use of better sheet metal has 
been taken. The speed it assumes 
will depend upon your co-operation. 

Do you care to be one of the fel- 
lows who says, “Let George do it?” 
or do you wish to be one of the 
honest to God chaps who realizes 
that it was not your falt that you 
were born a free American citizen. 
For this privilege you owe a duty 
to your community. That duty de- 
mands of you a wholesome respect 
to fellowman. It further demands 
that you co-operate with your com- 
petitor to make the business you are 
engaged in more amiable and con- 
structive. 

I bring these facts to you because 
I sometimes wonder just what you 
expect me to do and just what cash 
returns you anticipate from a ten 
dollar investment. 

Your trade extension has been 
conducting a thorough investigation 
in regard to a proper paint primer 
for zinc coated steel sheets. This 
board has finally arrived at a proper 
formula and has negotiated with the 
Lansing Paint and Color company 
for its manufacture. This paint 


primer is now on the market. Will 
you buy a sample order and report 
to me what you think of it. 

Many other activities could be re- 
ported but I am sure you will agree 
that this is sufficient until my next 
letter reaches you which will be the 
latter part of April. 

As a closing paragraph I wish to 
remind you of the fact that this is 
not a one-man organization. To 
accomplish the many things that you 
desire will require your fullest co- 
I am sure I will get it. 


John Sweet, President of the 
Grand Rapids local, presented in- 
vitations for the convention to be 
held at Grand Rapids next year. 
The invitatien was accepted with a 
rising vote of thanks. The next 
convention will be held in Grand 
Rapids. 

Election of Officers 

The election of officers resulted 
as follows: President, William 
Sullivan, Detroit; Vice-President, 
Harry Rhodes, Grand Rapids; 
Treasurer, Adam F. Martin, Sagi- 
Secretary, Frank Ederle. 
Directors, Homer Brundage, re- 
tiring President; George Luban, 
Jackson ; William (Bill) Busch, De- 
troit. 

A motion was made at the behest 
of President Sweet, Grand Rapids 
local, that Charles (Doc) Weather- 
ly, Grand Rapids, be given a paid- 
up life membership in the organiza- 
tion in lieu of accepting Mr. Weath- 
erly’s resignation, which had been 
submitted on account of ill health. 
The motion was unanimously adopt- 
ed and Mr. Weatherly is honorary 
life member of both the Grand Rap- 
ids local and the state association, a 
similar action having been taken by 
the Grand Rapids local. This honor 
was conferred upon Mr. Weatherly 
in appreciation of the good work 
done by him for the associations and 
the industry at large. 

During the morning session cigars 
were passed out to delegates with 
the compliments of the J. D. Swart- 
out Company, Saginaw. Beautiful 
Autopoint lead pencils, with which 
to write more orders, were handed 
out by Mr. Howe with the compli- 


operation. 


naw ; 
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ments of the J. M. & L. A. Osborn 
Company, Cleveland, as were the 
solder brushes with which the dele- 
gates were presented. 

A motion was made and carried 
that a letter of thanks be written 
and sent to the Battle Creek local, 
the Travelers’ Auxiliary and the 
trade papers who had contributed so 
generously to making ‘the conven- 
tion the undoubted success it was. 


President Gillespie of Ohio 
Auxiliary Appoints Directors 
and Committees 


The following directors and com- 
mittees have been appointed by 
President Lee Gillespie of the Ohio 
Jobbers’ and Salesmen’s Auxiliary 
to help conduct the affairs of the 
Auxiliary for the ensuing year : 

Directors: N. O. Hexamer, Ber- 
ger Manufacturing Company, Can- 
ton; M. M. Gardner, J. M. and L. 
A. Osborn Company, Cleveland; S. 
A. Schwarz, Eagle Paint Company, 
Cleveland, and O. E. Waller, Fol- 
lansbee Brothers, Pittsburgh. 

Publicity Committee: Miss Etta 
Cohn, AMERICAN ARTISAN, Chi- 
cago, and J. Lennon, Lennox Fur- 
nace Co., Canton, Ohio. 

Resolutions Committee: A. M. 
Vorys, Vorys Brothers, Inc., Colum- 
bus, and Mr. Snowden, Morse- 
Rogers. Company, Cleveland. 

Entertainment Committee: E. W. 
Norman, Taunton-New Bedford 
Company, Cleveland, and J. D. 
Rogers, Morse-Rogers Company, 
Cleveland. 


Sappenfield and Sims Move 
Sheet Metal Business 
to Larger Quarters 

The Sappenfield and Sims Sheet 
Metal Works and Radiator Repair 
Shop at Jefferson City, Missouri, 
has moved from the rear of Un- 
win’s Hardware Store to the old 
home of the Star Rug Cleaners, 
where they will have larger quarters 
and be able to offer better and 
speedier service to the public. 

The proprietors are Chris Sappen- 
field and Ned Sims. 














March 6, 1926 





AMERICAN ARTISAN AND HARDWARE RECORD 


Michigan Travelers’ Auxiliary Hold 
Meeting With Record Attendance 


Boys Show Their Stuff as Politicians 
and Orators in Election of Officers 


By J. F. JOHNSON 


EDNESDAY afternoon, 
March 3rd, the annual meeting 

of the Michigan Travelers’ Auxil- 
iary was held at the Post Tavern, 
Battle Creek, Michigan. Over 
eighty-five auxiliary members had 
registered up to the time of calling 
the meeting and over sixty were 
on hand when President Charles J. 
Pearson banged the gavel for order. 
After the reading of the minutes 





Charles J. Pearson, 
Retiring President 


of the previous meeting and the 
Secretary-Treasurer’s report by Sec- 
retary W. W. Chalk, Glenn H. Bur- 
gess gave a report for the Member- 
ship Committee. 

President Pearson was especially 
delighted with the record attendance 
and, as Ralph Blanchard was known 
to be a member of numerous auxili- 
aries, he was called on to tell what 
he thought of the Michigan crowd. 

Ralph praised all the auxiliaries 
and handed Michigan its due bou- 
quet for its successful career. 

W. H. Young reported for the 
Entertainment Committee and the 
boys gave him a hand for the work 
he and his committee had done. 

Among the members present were 
W. P. Laffin, President of the IIli- 
nois Travelers’ Auxiliary, and Lee 





W. Gillespie, recently elected presi- 
dent of the Ohio Jobbers’ and Sales- 
men’s Auxiliary. 

The routine of the meeting went 
off in snappy fashion and one after 
the other of the men had a word or 
two on membership work which was 
the big topic of discussion. 

E. B. Root offered the suggestion 
that Auxiliary members work not 
only for new auxiliary members but 
also for new members for the con- 
tractors’ association and that the 
auxiliary body enlist the contrac- 
tors’ aid in securing new members 
for the auxiliary. 

It was suggested and adopted that 
Secretary Chalk send each member 
a small supply of application blanks 
so that when occasion arises the 
salesmen may proceed to sell and 
also sign up prospects. 

The next order of business was 
the election of officers, and Gilbert 
G. Moore, Chairman of the Nomi- 
nating Committee, spoke of the 
work done in finding logical men 
for the posts to be filled. 

He submitted the names of Ros 
Strong and E. B. Root for Presi- 
dent. Mr. Root arose immediately 
and after a brief speech moved that 
the Secretary be instructed to cast 
a unanimous ballot for Mr. Strong. 

This action resulted in the elec- 
tion of Ros Strong for President 
for the ensuing year. 

Mr. Moore submitted the names 
of E. B. Root and Thomas O. Le 
May for Vice-President. Mr. Le 
May withdrew and E. B. Root was 
elected Vice-President by unanimous 
ballot on the suggestion of Edwin 
F. Snyder. 

Mr. Moore gave a talk of praise 
for the work of Secretary Chalk and 
placed his name for re-election. 

The office of Sergeant-at-Arms 
called forth a rapid fire of parlia- 
mentary discussion. Nominations 
were made and withdrawn and re- 





instated so fast no accurate record 
is here attempted. 

Mr. Moore placed Ed. Snyder in 
nomination for this office which 
brought Mr. Manny to his feet in 
support of Verge Rolland for re- 
Mr. Snyder withdrew and 
it seemed like an easy re-election 
until George Powell said that he has 
gained entrance to the meeting with- 
out a badge. 

During the following excitement 


election. 





W. W. Chalk, 
Secretary-Treasurer 


Tommy Thompson nominated Chas. 
J. Pearson, Ros Strong nominated 
Ralph Blanchard, Mr. Moore named 
R. W. Bristol, Mr. Snyder nomi- 
nated Mr. Manny and even little 
Charlie Nason got in the nomina- 
tion. 

The fun was finally gavelled 
down and Mr. Rolland was elected 
by a large majority. 





Milcor Adds Two New 
Salesmen to Chicago Territory 


E. G. Holly and L. O. Armstrong 


‘ are two live wires who have just 


been added to the staff of the Mil- 
waukee Corrugating Company’s 
Chicago Branch under the capable 
management of W. F. (Billy) Wal- 
ler. 

Mr. Holly will represent the Mil- 
cor Company on the general line in 
Chicago, and Mr. Armstrong, who 
was formerly with the Berger Man- 
ufacturing Company, will represent 
the Metal Ceiling division in the 
Chicago territory. 
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Pattern Shows Construction of Layout 
for Canopy Hood 


Pattern for Hood Requested by 
T. H. Claussen, Valparaiso, Indiana 


ESPONDING to the inquiry 

of T. H. Claussen, 119 East 
Lincolnway, Valparaiso, Indiana, 
for a canopy as per the plan and 
elevation, I will say the accompany- 
ing drawing will give the solution. 
First draw the plan, giving the 
width and length, and place the hip 


Written Especially for AMericAN Artisan by O. W. KOTHE, Principal, St. Louis Technical Institute, St. Louis, Missouri. 





if we pick the plan hip line as A-E 
from plan, and set it as T-G in dia- 
gram, then H-G will be the true 
length of hip line. 

To set out the pattern for the 
hood, pick the slant height of ele- 
vation, as A’-E’, and set it on a set 
line as, a-b and a-b’ and draw hori- 
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Pattern for Canopy Hood 


lines to a 45-degree angle, which 
will make the length of the ridge. 
The length of the ridge bar will 
then be equal to the end of hood 
subtracted from the length. Now 


the elevation can be made to have 
any height, but in this case we also 
made the end lines A’-E’ and B’-F’ 
to a 45-degree slope, which gives an 
altitude of H-T of diagram. Now 


zontal lines indefinitely. Then 
make the ridge line E”-F” of pat- 
tern equal to E-F of plan. Next, 
use dividers and set to the slant 
line of hip or H-G, as radius, and 
using E” and F” as centers—strike 
arcs crossing the horizontal line 
D’-C and A”-B”. This enables 
drawing the hip lines as D’-E”, and 
A”-E”, etc. Next pick the end 





length of plan as A-D, and using 
D’ and C as centers, cross arcs as 
on points A’ and B’ in pattern. 
This enables drawing the hip line 
A’-E” and F”-B’. Edges must be 
allowed extra, and the space B”-B’ 
and A”-A’ will be the amount of 
material to cut out after edges are 
allowed as shown. 

In practice this work can be 
shortened quite a bit, by drawing 
the plan and elevation .to a scale, 
and then simply enlarge the work 
for the full pattern. Or if the full 
working drawings are desired, then 
only a part of the plan and eleva- 
tion is required. Men accustomed 
with geometry can dispense with 
the elevation altogether and only 
use a small part of the plan, and 
the diagram of true lengths. 

But this method of laying out 
canopies of this kind is economical 
of the sheets and is also convenient 
to shape up, especially where the 
canopy is not very large. The vent 
pipe should be made about 1/15 in 
area to correspond with the base of 
the hood. Otherwise the pipe may 
be placed anywhere where it is 
most convenient. 


Akron Sheet Metal 
Contractors 
Elect Officers 


The Sheet Metal Contractors’ 
Association of Akron, Ohio, held 
their first meeting at the Elks Club 
recently where the following officers 
were elected to conduct the af- 
fairs of this new association for the 
coming year: 

President, W. J. Howald of the 
Howald Sheet Metal Company ; 
vice-president, Albert A. Koehn; 
treasurer, 1. L. Wilson; secretary, 
E. W. Kramer, and William Pfeifle, 
director to the Builders’ Exchange. 
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President Cummings 
of Western Warm Air 
Appoints Committees 

President D. E. Cummings of the 
Western Warm Air Furnace and 
Supply Association has appointed 
the standing committees for year 
1926, according to John H. Hussie, 
secretary. The first name on each 
committee is the chairman thereof. 

It is desired that the chairman of 
each committee get in touch with 
the other members at once so that 
some progress may be shown at the 
summer meeting. 

Standardization Committee 

F. L. Nesbit, chairman, Omaha, 
Nebraska; R. W. Blanchard, Hart 
& Cooley Company, Chicago ; Chas. 
Glessner, Excelsior Steel Furnace 
Company, Chicago. 
Code and Furnace Rating Committee 

Geo. Harms, chairman, Peoria; 
A. P. Lamneck, W. E. Lamneck 
Company, Columbus; E. A. May, 
Abram Cox Stove Company, Chi- 
cago. 

Publicity Committee 

R. C. Walker, chairman, Peoria ; 
S. P. Burgess, Rock Island Register 
Company, Rock Island; Etta Cohn, 
AMERICAN ARTISAN, Chicago. 

Membership Committee 

H. W. Symonds, chairman, St. 
Louis, Missouri; R. W. Menk, 
Heating Systems & Supply Com- 
pany, Chicago; J. H. Manny, Rob- 
inson Furnace Company, Chicago. 


Wall Manufacturing 
Supply Company Has 
New Blow Torch 

Dreadnaught blow torches are in 
use by the thousands, but few peo- 
ple know just how they are made. 
The illustration shows at a glance 
every operating part of the new 
wall Dreadnaught No. 41 and will 
give our readers a little clearer in- 
sight into the operation of those 
well known torches. 

Some of the advantages claimed 
for this new torch are: It can be 
supplied to burn kerosene or gaso- 
line; it produces a bigger, broader 
flame; every time the valve is 
opened the orifice is automatically 
cleaned by a needle, which is easily 
removed and replaced if damaged ; 
it is impossible to enlarge the orifice 


or damage the valve seat. It is also 
equipped with a special burner pat- 
terned after the highly efficient wall 
furnace burner. Other features, 
common to all Dreadnaughts, in- 





The Dreadnaught Blow Torch 


clude seamless steel tank with bot- 
tom and all connections brazed with 
hard brass spelter solder, fuel econ- 
omy, long life and absolute safety. 
Liberty Foundry, St. Louis, 

Open Branch Office 

at Chicago 

The Liberty Foundry Company, 
St. Louis, Missouri, has established 
a branch office in Chicago. This 
new office is located at 2356 North 
Clark Street, Chicago, and is under 
the immediate direction of R. G. 
Ray, according to H. C. Cochran, 
Sales Manager. 

A complete stock of furnaces will 
be kept on hand at all times. These 
will be handled by Crooks Terminal 
Warehouses. 


April 15 and 16 Are Dates for 
Texas Sheet Metal Convention 

From Harry Stanyer, Secretary 
of the Texas Sheet Metal Contrac- 
tors’ Association, comes the follow-. 
ing announcement : 

“The Texas Sheet Metal Con- 
tractors’ Association will hold their 
Convention on April 15 and 16. We 
regret that the dates had to be 


‘changed again, but the change was 


made with the interest of the mem- 
bers in mind. A large national con- 
vention will be held in Dallas dur- 
ing the week of April 19th and all 
available hotel space will be taken. 
Therefore, for the convenience of 
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the members of the Association and 
the Auxiliary, the dates of the con- 
vention have been moved up one 
week. 

“The third time is the charm, so 
these new dates we guarantee to be 
permanent.” 


S. L. Products Company 
Has Perfected 
Aluminum Solder 

The S. L. Products Company, 
Council Bluffs, lowa, has developed 
a solder known as S. L. solder, 
adapted to the work of repairing 
aluminum. Some considerable time 
has been spent in research work and 
testing and the final result is this 
solder. 

Small specimen pieces of the 
solder are available for distribution 
and will be sent to those who re- 
quest them. Write for yours at 


once. 








Alternating Flashers for Electric 
Signs. 

From The Hough Manufacturing Com- 
pany, 2520 24th Street, Detroit, Michi- 
gan. 

Will you please advise us where 
we may purchase 60-watt alternat- 


ing flashers in pairs, used for small 
electric signs? The flasher element 
consists of a small connection placed 
between two electric sockets causing 
a make and break in the circuit of 
first one light and then the other. 
Ans.—Phelps Electric Company, 
29 South Clinton Street, Chicago. 


Cast Iron Smoke Pipe and Elbows. 
From Arthur J. Scott, Secretary Michi- 
gan Retail Hardware Association, 

Marine City, Michigan. 

Kindly inform me who manufac- 
tures cast iron smoke pipe and el- 
bows. 

Ans.—Waterloo Register Com- 
pany, Waterloo, Iowa, and Faultless 
Castings Company, Brazil, Indiana. 

Acetylene Gas Ranges. 
From W. B. Jordan and Son, P. O. Box 

508, Lynchburg, Virginia. 

Can you inform me who makes 
acetylene gas ranges? 

Ans. — Acetylene Stove Manu- 
facturing Company, 5906 Park Ave- 
nue, Cleveland, Ohio. 
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A. F. Fanning, who was recently 
made District Sales Manager for 
the Langenberg Manufacturing 
Company, St. Louis, has just re- 
turned from an _ extensive trip 
through the Southern states in the 
interests of the Langenberg com- 
pany. When I saw Mr. Fanning at 
the Michigan Sheet Metal conven- 
tion at Battle Creek this week he 
had just returned, bringing with 
him a very satisfactory group of 
orders. Mr. Fanning, who makes 
his headquarters at Auburn, In- 
diana, has been with the Langen- 
berg organization for over seven 
years and was promoted to the posi- 
tion of District Sales Manager after 
Harry A. Beaman had left that po- 
sition in the Langenberg organiza- 
tion. ; 

OK ok bi 


A great calamity occurred at the 
Michigan Sheet Metal Contractors’ 
convention this week. Al Bersbach, 
in his haste to get to the convention 
and all that that implies, forgot his 
now famous sheet metal saxophone, 
thus depriving conventionites of one 
of the treats of the meeting. In 
their sorrow and mortification the 
attending delegates turned to the 
only other diversion open to them 
(the exercise of their vocal organs). 
Some succeeded quite well in that 
diversion and the rooms of the Post 
Tavern reverberated with harmo- 
nious melody. Others were less 
successful in that but succeeded only 
too well in another. All this be- 
“cause Al Bersbach was so injudi- 
cious as to forget his sheet metal 


Sax, 
x* * * 


Mr. Graham dropped in to see 
me one day last week. Mr. Gra- 
ham, you know, comes from Oska- 
loosa, Iowa, where they grow some 
of the finest corn in the country. 
Mr. Graham is a firm believer in 
association work. He goes to all 
the Iowa conventions and is thor- 


By Sidney Arno/o 


“The essence of humor is sensibility; warm, tender fellow-feeling 
f existence.” —Carlyle. 
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oughly sold on the idea of working 
out problems collectively as is done 
at such meetings. He also believes 
that the short course to be given at 
Ames this year is going to prove a 
success. 

ok * * 

I am dreadfully sorry to learn of 
the illness of Richard L. Young, 
Secretary of the Carolinas-Vir- 
ginia, Sheet Metal Contractors’ As- 
sociation. Mr. Young’s illness has 
prevented his attendance at the con- 
vention of that association this week 
at Richmond, Virginia. Mr. Young 
is a real live wire and has already 
done a good work for the Carolinas- 
Virginia Association. I sincerely 
hope that Mr. Young has a rapid 
recovery and that he will soon again 
be able to resume his work. 

* * 2K 


Here’s one that L. Y. McAnney 
of the L. J. Mueller Furnace Com- 
pany, Milwaukee, would like to have 
broadcast. Mr. Rankin is the south- 
ern Mueller agent. 

Dear Mr. Standard Rankin: 

I’se writing you all about one ot 
dem number 256 furnaces. De 
white folks done used it for thirty 
years and give dis summer, as you 
recollect da install another one. Well 
da give me de old one to live in. Me 
and my wife had a little misunder- 
standing the other night, and she 
throw me out thru the doar. It didn’t 
hurt me but it broke de doar. Please 
send the door care de white folks, 
but don’t say anything about how 
de doar got broke, cause dey think 
I got de knot on my head from 
shouting down at de colored church. 
You know us nigers feel our reli- 
gion. 

ok ok ok 

I noticed a couple of weeks ago 
that the Boston Store in Chicago had 
a big sale on its cigars, chiefly its 
stogies. Now I occasionally indulge 
in a smoke of an evening or a quiet 
Sunday afternoon. Seeing a chance 
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to get some cigars and at the same 
time save a little money, I hastened 
down to the store. Upon my ar- 
rival at the store, however, I was 
informed by the clerk in charge that 
one buyer from out of town had 
taken almosi the entire lot. That 
seemed singularly strange to me, 
but the mystery was solved when I 
got to Battle Creek to attend the 
fifteenth annual convention of the 
Michigan Sheet Metal and Roofing 
Contractors. Travers Daniel, Jr., 
was passing out cigars in a singu- 
larly liberal fashion. Of course 
these cigars had the gilt edge name 
on their bands. I’m not saying how 
good these cigars were. All those 
men who attended the convention 
know already. Those who did not 
attend can feel sorry for themselves. 
* os * 


Kindness and Truth 


True worth is in being, not seeming; 
In doing each day that goes by, 

Some little good—not in the dreaming 
Of great things to do by and by. 

For whatever men say in blindness, 
And spite of the fancies of youth, 

There’s nothing so kingly as kindness, 
And nothing so royal as truth. 


We get back our mete as we measure; 
We can not do wrong and feel right; 
Nor can we give pain and gain pleasure, 
For justice avenges each slight. 
The air for the wing of the sparrow, 
The bush for the robin and wren, 
But always the path that is narrow 
And straight for the children of men. 
ee © 


Uncle Tim’s Philosophy 


“There’s no use a-talkin’,” said Uncle 
Tim, 

“Th’ mornin’ nappers are wrong within, 

They talk about their hard luck 

An’ think th’ world is full o’ cheats, 

Becus’ they lose th’ mornin’ hours 

Snoosin’ soft between th’ sheets. 


“Now th’ feller thet gits ennywheres 

Is th’ one thet’s wide-awake 

W’en th’ day sends out its mornin’ call 
An’ th’ fust bird ’wakes its mate, 

An’ th’ man who shirks th’ mornin’ nap 
W’en he’s daid, shal! lie in state. 


“They’s folk thet whine an’ whine at life 

An’ say luck’s sore at em, 

They lie a-bed o’ mornin’s 

’Stid o’ hustlin’ with a grin; 

bse * sour an’ unsociable, grouchy an’ 
at 

Along ef enving us wise to the mornin’ 
nap. 


“Now th’ feller thet is on to life 

An’ wants th’ best life gives, 

Is th’ buck thet is a-hustlin’ befor’ th’ 
oats is served ; 

He is bright, alert, observin’ with never 
a thought o’ luck, 

An’ duckets roll up to him 

An’ respect o’ honest folk.” 

—Carlotta Bonheur Stearns. 
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Something to Think About 
to Increase 1926 Sales 


HEET metal contractors all over the country are 

wondering how they can increase their sale of sheet 
metal cornices, skilights, roofs, downspouts and gutters, 
during the present year. They want to make this year 
better than last. 

To do this it is not alone sufficient to say that in order 
to make more sales, more effort must be exerted. There 
are two kinds of effort—Blind staggering and intelli- 
gently directed. Blind effort costs as much energy as 
do intelligent, well planned and well directed operations. 
But the resylt produced by aimless staggering and grop- 
ing is never gratifying. The ugly duckling swam in a 
circle, exhausting its strength, and was finally found 
frozen to death not far from where it started. 


In order to effect the best possible ultimate success of 
any venture, the preliminary work must be intelligently 
planned. The brambles and obstructing timber must be 
cleared from the patch to be traversed. 

Among some of the most prominent of these brambles, 
adverse public opinion and adverse local legislation per- 
haps have the most thorns. There is nothing so deadly 
to business as a public opinion which views the products 
of an industry with contempt or disrespect. Yet one of 
most powerful evils which the sheet metal contractor 
has to fight today is the insidious propaganda circulated 
by local politicians who have a great deal to say about 
what ordinances are passed and what these ordinances 
shall contain. 

It requires considerable faith on the part of the sheet 
metal contractor faced with such a situation to believe 
there is a Santa Claus. But he should take hope in the 
knowledge that men in other industries have had sim- 
ilar situations to meet. It can be done if gone about 
properly. 

One of the most effective ways of enlisting the aid 
of public sentiment in your cause is to bring to their 
attention through the medium of a friendly newspaper 
the fact that certain local ordinances are deleterious to 
the welfare of the whole people, because it is keeping 
them from enjoying the benefits now denied them by 
the exclusion of the use of certain building materials. 
For instance, the fact could be played up that where 
local ordinances do not permit the erection of sheet 
metal garages the people forced to pay exorbitant prices 
for places in which to store their cars. As far as safety 
is concerned sheet metal is no more inflammable than 
brick or stone, and to effect a more extensive use of 
sheet metal for purposes of building garages is merely 
a matter of pounding that simple fact home. It will 
take time and money, but who ever made any money 
without first spending time and money? 

The exclusion of metal lath and metal ceilings are 
other instances of how local ordinances work to the 


detriment of the public as well as the sheet metal con- 
tractor. If the sheet metal contractor has a product 
superior in every way to the lumberman, why should 
the public be denied the right of the increased protection 
offered by the new product, why should the public not 
have the satisfaction of enjoying the added protection 
at a decreased cost. The public pays enough now to 
keep “phony” ordinances on its statute books. 

Here’s something to think about when mapping out a 
campaign for greater sales in 1926. 





Importance of Discounting 
Bills When Due 


HAT is gained by the prompt payment of obliga- 

tions? Many sheet metal contractors and warm 
air furnace installers still follow the old policy of de- 
laying payment of legitimate just debts as long as it is 
possible to do so. 


Such practices are odious and repellant to the good 
business man. He knows that by so doing he is only 
adding to the cost of doing business. Such practices are 
expensive to all concerned. In the first place any dis- 
counts offered are lost irretrievably. These amount to 
five and even ten per cent of the bill. That means five 
or ten per cent taken out of the final profit, because, of 
course, your overhead and running expense is the same 
whether you pay on time or not. 


The second fault about not paying on time is that 
you acquire a reputation as a “slow pay,” consequently 
your credit suffers by just that much. If there is one 
thing which a man in business needs more almost than 
anything else it is a good credit rating. Such can only 
be acquired by certain definite acts. 

Perhaps the greatest injury of all that a man does by 
neglecting to pay when due is the injury he does him- 
self. The formation of good habit is important in the 
conduct of everyday life. The neglect to pay when 
due is the beginning of the formation of a habit which 
is bound to prove to the detriment of efficient conduct 
of business. Bad habits in business are as detrimental 
to the success of that business as are bad habits in the 
conduct of a private life. The transgression of the laws 
of good business practice are as frought with dangers 
as the transgression of the laws of life are detrimental 
to the individual’s health. No one can escape. In either 
case the mills of the gods grind slowly, but they grind 
exceedingly small. 

There is little to be gained by a neglect to pay bills 
when due. It not only costs the individual money, but 
it costs every one along the line money, from the manu- 
facturer down. 

The business fabric of today is largely built upon 
credit. Therefore, where the individual takes advantage 
of his position and fails to meet his obligations when 
due he undermines the entire credit structure. 
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Retailing Complete Furnace Installation 
from the Basement Up 3 


Furnace Manufacturer Outlines the In- 
staller’s Troubles in His Own Language 


By R. B. STRONG, Homer Furnace Company 


FEW months ago I happened to 

be in company with some of the 
officers of the Michigan Sheet Metal 
and Roofing Association when the 
subject of this year’s program came 
up for discussion. After the commit- 
tee mapped out the program in a 
general way I was asked if I had 
any suggestions for any part of the 
program which would enlighten our 
members. 

This, gentlemen, gave me an op- 
portunity to let something 
which has been burning within me 
ever since I have been connected 
with your association. In reply to 
an invitation to voice my views, I 
stated that I thought it would be 
mighty fine if we could secure a 
speaker who would talk to our mem- 
bers in the language of the shop. 1 
stated that we have been having too 
many talks from scientific men who 
have talked in terms of B.t.u.’s heat 
waves, atmospheric pressure, etc., 
with the result that practically the 
entire talk has “gone over the ordi- 
nary sheet metal man’s head,” so to 
speak. 

Our own little secretary, Frank 
Ederle, then spoke up by saying 
that, since I knew so damn much 
as to what should be said, that he 
would appoint me as said speaker. 

I consented to take the job, with 
th eresult that I am before you 
today. 

Now, boys, while I am a manu- 
facturer, nevertheless I have hit the 
dirt, so to speak. I was brought up 
in a hardware store and my father 
was one of the “old school tinners,” 
as they were called those days. In 
other words, I was born with a 
soldering iron in my hand. In the 
early days of our business it was 
necessary that I follow my father 
around the country, as he at that 


Delivered at Michigan Sheet Metal and 
Roofing Contractors’ Battle Creek con- 
vention. 


loose 


time did all of the selling, and teach 
our dealers how to install our prod- 
uct, with the result that some of our 
old ledgers give me a total of some- 
thing over 700 installations. Please 
bear in mind that these were not all 
pipeless furnaces but were a variety 
of every conceivable installation 
known to the common installer. I 
believe Frank Ederle knew this 
when he sprung this job on me, be- 


Ros B. Strong, 
President-Elect, Travelers’ Auxiliary 


cause he used to call on us years ago 
back in Homer when I wore the 
overalls. 

My many trying experiences, to- 
gether with my later experience in 
our engineering department, have 
naturally brought me in close touch 
with the dealer installer to the ex- 
tent that you have always been close 
to my heart and I can assure you 
that the annual convention of the 
Sheet Metal Contractors of Mich- 
igan is one of the happiest weeks of 
the year for me, because it puts me 
shoulder to shoulder with the real 
he-man who has to know his stuff. 

My talk is listed on the program 
as “Installation from the Basement 
Up,” but in order to bring out my 


points it is going to be necessary to 
start at the top and work down. 
The First Furnaces 
There have been more furnaces 
sold and installed in the last 10 
years than all the 50 years previous. 
The first conceived furnace was a 
“bricked in” cannon ball stove with 
one opening above with a few jets 
in the base of the brick work for 
the admission of basement air. This 
was followed with furnaces designed 
for more heat travel and cold air or 
return, it should be called, was piped 
to the furnace from outdoors. This 
system was entirely unsatisfactory 
on account of an air-bound condi- 
tion caused by not removing the cold 
air from the living quarters. 


It was, therefore, soon discovered 
that in order to warrant even dis- 
tribution of warm air throughout 
the house, it was necessary to bring 
about a circulation whereby the so- 
called cold air was taken from the 
living rooms back to the furnace, 
where it was re-heated and re-deliv- 
ered through the warm air pipes. 
This system was immediately con- 
demned by physicians and health ex- 
perts but it was soon found that 
more than enough outside air was 
entering at all times around the 
doors and windows in the well-built 
house to furnish more than the re- 
quired oxygen. 


Which reminds me of a case some 
years ago where I was called out of 
town to figure on a _ schoolhouse 
heating job. You, of course, under- 
stand the outside air requirements 
for schoolhouse heating in Michi- 
gan. As is the usual case, the direc- 
tor knew more about heating the 
building than I did and kept throw- 
ing up the fresh air cry until I got 
slightly warm under the collar and 
I decided to show him up. I had 
an assistant with me whom I in- 
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structed to carefully inspect and 
measure all cracks and openings 
around the doors and windows while 
I laid out the job. To my own com- 
plete surprise my assistant discov- 
ered that more than twice the re- 
quired outside air in actual square 
inches was coming in through the 
cracks. 

Recirculated Warm Air is Proper 

and Only Heat 

To further the proof that re- 
circulated air is absolutely pure and 
healthy I will ask you to compare 
any well warm air heated home with 
a similar home or building heated 
with radiation. I have noticed this 
condition especially in the past sev- 
eral weeks when I have been both- 
ered with a lingering cold. Our 
office is heated with steam and dur- 
ing the day I was miserable with a 
“stuffed up” condition. Upon my 
arrival home my head would imme- 
diately open up. My home is heat- 
ed with warm air. About six or 
seven years ago I purchased a home 
in which a steam plant was already 
installed. For economical reasons I 
installed a pipeless furnace for 
Spring and Fall use. As the colder 
weather came on it would be neces- 
sary to fire up the steam plant be- 
cause the pipeless furnace was un- 
dersize. Immediately the difference 
was noted. The atmosphere was 
stuffy and the entire family was 
without pep. 

I am merely mentioning these 
cases to emphasise the fact that ! 
believe recirculated warm air is the 
proper and only heat. 

Enter—the Pipeless Furnace! 

About this time the pipeless fur- 
nace appeared on the market. It 
was designed for the farmer who 
previously found it out of the ques- 
tion to install a warm air furnace on 
account of his vegetable storage. If 
he did so it was necessary to par- 
tition off a section of this basement 
for a furnace room. 

The pipeless furnace could be in- 
stalied in any basement in one day’s 
tine and the small amount of heat 
which radiated from it in the base- 
ment was not detrimental to vege- 
table storage. The pipeless furnace 
took the country by storm and hun- 
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dreds of thousands of them were 
installed all over the country and 
threatened to revolutionize the warm 
air heating industry. Personally I 
believe (and I think everyone has a 
right to believe as he wishes) that 
the pipeless furnace is one of the 
best heating plants ever discovered 
if properly installed. Regardless of 
prejudiced opinion, I believe. you 
will agree with me that it did more 
to promote warm air heating than 
any other one thing. People at least 
learned the principle of warm and 
cold air. They learned that warm 
air wanted to rise and cold air want- 
ed to fall. Previous to the coming 
of the pipeless furnace the installer 
would insist on running the warm 
air pipes possibly 20 feet on the 
level to a register on an outside wall. 
The pipeless furnace has taught the 
home owner to insist on short heat 
pipes with as much rise as possible. 
Fewer pipes of larger capacity are 
now used which certainly give more 
and better satisfaction. 

However, the tremendous popu- 
larity of the pipeless furnace got a 
severe knockout in this part of the 
country about six or seven years 
ago. At the time of the depression 
it became necessary for all of the 
larger manufacturers of pipeless 
furnaces to discontinue their big ad- 
vertising campaigns on account of 
the expense. 

The big direct installers got in 
their work and broadcasted propa- 
ganda against the pipeless furnace 
and the pipeless manufacturer could 
not fight back. The register and 
pipe and fittings manufacturers who 
had felt the coming of the pipeless 
saw their opportunity to reclaim 
business and the pipeless died a 
natural death. 

I believe you will be surprised to 
learn, however, that pipeless fur- 
naces are still sold by the thousands 
in the East. I wonder if you realize 
that Sears, Roebuck and Montgom- 
ery Ward sell annually about 25,000 
pipeless furnaces. 

This history of furnaces or warm 
air heating brings us down to the 
present day when more than ever is 
being done to promote good heating 
through the pipe furnace methods. 





Study the Direct Installers’ 
Methods 


You installers of warm air fur- 
naces are probably out looking for 
business every day.. In the majority 
of cases you use price to land the 
business, while the Holland Fur- 
nace Company actually goes out and 
gets $100 to $200 more for the same 
identical job. We openly condemn 
the Holland people when in reality 
they are one of the best friends we 
have. They have done more to pro- 
mote warm air heating than any 
other one concern. They stir up the 
buyer and you step in and pick off 
the cream. They work at it night 
and day, and if you worked as hard, 
you would do just as much business 
but you spend too much time knock- 
ing him. 

As a manufacturer making fur- 
naces strictly for the trade (we have 
no direct sales branches) you would 
naturally think I would be out with 
a hammer, but I know they are a 
successful organization and I have 
quit knocking and decided to, in 
turn, steal their ideas and go them 
a close second if possible. 

You Must Win the Confidence 
of the Buyer 

Warm air heating is more mys- 
terious to the ordinary person than 
electricity, while we ourselves know 
that warm air heating is simply a 
case of common sense. Having been 
in the furnace business all of my 
business life, I am quite liable to 
walk into a prospect’s home and by 
old established methods I can gen- 
erally lay out a job and give a figure 
in 15 minutes. For this reason I 
am not a very successful closer. 
Quite often I take with me one ot 
our old engineers. He invariably 
lags behind and carefully measures 
the house and asks the housewife a 
million foolish questions. He takes 
hold of windows and attempts to 
shake them, asks where they have 
ever been troubled with cold air 
drafts. He borrows a hatpin and 
pokes around in the partitions and 
finally draws a scale plan absolutely 
to detail, all the time asking ques- 
tions as to prevailing conditions in 
the home and at the same time talk- 
ing about his product. Yow see, he 
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wins her confidence and when the 
old man comes home, she sells him. 
This salesman invariably sells the 
jobs and gets a price. He has made 
the thing look so mysterious that 
they think he understands his busi- 
iness, while the trouble with me is 
that I am in too big a hurry and 
they form the idea that I just don’t 
give a damn. 

Our Biggest Fault Is Taking Too 

Much for Granted 

I believe the greatest cry we 
manufacturers hear from the dealer 
is price, while in a great many cases 
price is not the issue, even in hot- 
beds of competition. | think the 
trouble with most of us lies in the 
fact that we don’t go into details 
enough. We have heard the old 
stereotype stuff so much that we 
take it for granted that everyone 
knows it; but, boys, they don’t. I 
«don’t have much time to fool around 
talking to their men’s wives a whole 
afternoon, but invariably when I 
thave done it, I always sold the job. 
‘Pigeiton is pig iron, labor is labor, 
and every manufacturer must make 
a fair profit if he expects his banker 
to welcome him on Monday morn- 
ing. The same thing applies to your 
business. The furnace costs you so 
much. Sheet metal is sheet metal 
and labor is labor, and if you can’t 
transfer them at a profit you can’t 
exist. You certainly have noticed 
that the man who did not hold to 
this practice went broke the other 
day and didn’t get here to the con- 
vention. 


A Few Pointers on Furnace 
Installation 

We are now getting around to- 
ward installation on which I was 
supposed to talk and the subject 
and work that I love. However, in 
inspecting installation in different 
parts of the country, I am surprised 
to note the installation methods car- 
ried on by some installers. For 
some reason unexplainable I find 
that the older the man in experience, 
the poorer his work. 

There are a few fundamental 
principles in furnace installation 
which must be adhered to. 


The furnace must be large enough 
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in the first place; you must have 
elevation to your warm air leads and 
you must absolutely return as much 
cold air as you deliver. I sometimes 
wonder if you boys really under- 
stand how to figure delivery and re- 
turn. Just for example, let’s take 
a job delivering three 10’s and two 
12’s. Now let’s figure out what we 
are delivering in square inches. 
Three 10s equal 234 and two 12’s 
equal 226 or a total of 460. You 
can now see that we naturally need 
the equal amount in return air which 
would require one 16 and one 18. 

Some installers are very careless 
about conducting the return air to 
the furnace. In the first place, to 
guarantee good circulation, no pipe 
over 12 inches in diameter should 
be peoned into the casing. I have 
seen many jobs where an 18-inch 
pipe was actually peoned into the 
casing. The results are always dis- 
astrous in that heat from the firepot 
reflects back up the pipe, thereby 
checking the flow of cold air, etc. 
Cold air travels on the level only 
half as fest as it will fall, therefore 
ample capacity should be allowed 
when sealing joist spaces. 

I was once called on a case which 
was giving trouble and noticed that 
the warm air and cold air were well 
balanced. One return was from the 
front hall while the other (there 
were two) was taken from the 
dining room which was in the rear 
of the house. We placed a news- 
paper over the cold air grill in the 
dining room and then opened and 
closed the front door with the result 
that the newspaper fluttered con- 
siderably. On windy days the air 
was passing down one pipe and right 
up the other. We put a partition 
between the two cold air boots which 
would immediately deflect the air 
upward where it belonged. Cold air 
should be entered not too close to 
the front. 

However, more trouble seems to 
be experienced with the delivery of 
warm air and I should think it 
would. Why, some installers insist 
on running a small pipe on the level 
for 20 feet and expect it to work 
is more than I know. In most cases 
this small pipe is generally beside a 
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large one which robs it. And, by 
the way, I very seldom recomniend 
a large pipe. In modern homes to- 
day the living room is large and ex- 
tends clear across the front of the 
house and often necessitates a 14- 
inch pipe. I always recommend two 
10-in. pipes—better distribution and 
no robbing. 


Coldwater for Summer Outing. 





Abram Cox Company Has 
Been in Business Since 1847 


As reported in the February 27th 
issue of AMERICAN ARTISAN, the 
name of the Abram Cox Stove Com- 
pany had been changed to Abram 
Cox Company, this change having 
become effective February 15th. 

This firm is one of America’s old- 
est concerns engaged in the manu- 
facturing of heating and cooking ap- 
pliances. 

It was organized in 1847 by 
Abram Cox. In 1848, Joseph Cox 
joined his brother and formed the 
partnership of A. and J. Cox. In 
1864, however, the name was 
changed to Cox, Whiteman & Cox, 
when Whiteman joined the firm. 
This name was used until 1881, 
when both Joseph Cox and White- 
man died. Then it became known as 
the Abram Cox Stove Company, 
which name it bore until February 
15th of this year, when it was de- 
cided that the word “Stove” be 
omitted. 

In addition to manufacturing coal 
tank heaters, gas water heaters, and 
coal and gas ranges, Abram Cox 
Company has been manufacturing 
furnaces for over 50 years, and in 
1888 it started making boilers. It 
is estimated that in Philadelphia and 
suburban districts alone, at least 
300,000 homes are equipped with 
some heating or cooking appliance 
made by this firm. Its trade names 
are “Novelty” and “Fortune.” 

The general offices of the Abram 
Cox Company are at American and 
Dauphin Streets, Philadelphia. It 
has branch offices in New York and 
Chicago, and its foundry, which was 
recently greatly enlarged, is located 
in Lansdale, near Philadelphia. 














March 6, 1926 


Feminine Sheet Metal Contractor 
Proves Ability to Complete 
Unusual Job 


Roberts Sheet Metal Shop, Gary, 
Puts in Big Church Warm Air Job 


A SHEET metal contracting and 
warm air furnace installation 
business that is being successfully 
run by a woman is the extreme ex- 
ception in the United States. There 
are women running restaurants, ho- 


one of the furnaces which the Rob- 
erts Sheet Metal Shop installed 
therein. 

This job required two 35-inch 
firepot furnaces—these are the Tor- 
rid Zone make, made by the Lennox 








Showing Furnace in Basement and Men Who Installed It 


tels, brokerage houses, clubs, asso- 
ciations, farms and retail establish- 
ments of almost every type—and 
quite frequent. But the instances 
where a woman has had the courage 
and business acumen to operate suc- 
cessfully a sheet metal contracting 
business, employing half a dozen or 
more men, are exceedingly rare. 
One such instance found is that 
of the Roberts Sheet Metal Shop, 
Gary, Indiana. This shop is now 
being operated by Mrs. Roberts, 
widow of founder and former pro- 
prietor. This shop is not only do- 
ing all the regular work, but is go- 
ing after the unusual jobs as well. 
The accompanying illustration 
shows the basement of the Glen 
Park Christian Church, Gary, and 


Furnace Company, Marshalltown, 
Iowa. 

Some idea of the unusualness of 
the job can be gained from a few 
dimensions. These furnaces meas- 
ure 72 inches from the floor to the 
top of the radiator. The casings 
are 72 inches in diameter, while the 
total height to the bonnet top is 106 
inches—an extraordinary large size. 

The basement ceiling is 10 feet 
high. The church measurements 
are 60 by 86 feet and the ceilings 
in the baptistry are 24 feet from 
the floor. 

So efficient and loyal are the sheet 
metal men employed by Mrs. Rob- 
erts that the firm makes much of 
the galvanized iron furnace pipe 
which it uses. 
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The baseboard and floor registers 
to be installed on this job will be of 
the Hart & Cooley make, according 
to Joseph Goldberg, of Excelsior 
Steel Furnace Company, who han- 
dled the order. 

Mrs. Roberts employs Glen Haw- 
thorne as head salesman. Mr. Haw- 
thorne is an energetic and progres- 
sive member of the sheet metal 
fraternity who takes much of the 
sales responsibility from Mrs. Rob- 
erts’ shoulders. 


Another well liked and indus- 
trious member of this unique organ- 
ization is Charles Rood. Mr. Rood 
is foreman of the shop and has his 
finger upon the pulse of all activi- 
ties which come under his jurisdic- 
tion in that capacity. In addition to 
the two men named, there are four 
others who are employed the year 
round. 

Thus we see a progressive and 
rapidly growing sheet metal busi- 
ness—suddenly found staggering 
and threatening to fall because of 
the death of its logical head- 
steadied, brought back to equi- 
librium and started anew along an 
even broader road of achievement 
than formerly—all this by the hand 
and mind of a woman who has the 
courage of her own convictions and 
a desire to “carry on” the good 
work started by her husband but 
not completed because an untimely 
death prevented him from doing so. 





That AMERICAN ARTISAN 
Should be Issued More Often, 
Is Subscriber’s Only Complaint 


Mr. Brabazon has only one com- 
plaint to make against AMERICAN 
ARTISAN, and we are happy to pub- 
lish it here: 

“The only complaint that I have 
against AMERICAN ARTISAN AND 
HARDWARE Recorp is that we find 
it so instructive and it contains so 
many .good news and _ ideas that it 
should come twice a week instead 
of once, and when our number is 
delayed a day or two in the mails 
we surely miss it. 

“Respectfully yours, 


“W. H. BraBazon.” 
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Some Facts You Ought to Know 
About Residence Insulation 


It Is One Thing to Generate Heat and 
Another to Conserve It After Generated 


HE following article by H. B. 
Gates on house insulation and 
its relation to heating is quoted 
from the December issue of Heat- 
ing and Ventilating Magazine: 
“The increasing use of insulation 
in the walls and roofs of American 
homes indicates a growing apprecia- 
tion that it is one thing to generate 
heat for the home, but another to 
use that heat with any degree of 
economy. Heating engineers and 
architects are becoming converts to 
the idea, and demonstration houses 


been built, 
northern cli- 


houses have 
particularly in far 


mates, in which some really effec- 


sionally 


tive insulation has been used, but 
these were Usually 


even the better class of houses have 


exceptions. 


had no provision for reducing heat 
transmission other than the struc- 
tural material used, or at most, a 
layer of paper or “air spaces.”” The 
paper, of course, served no other 
purpose than as a windstop, being 
entirely too thin to have any real 


insulating value. Air spaces cannot 
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accordingly. If less heat is lost, less 
need be supplied, and less radiation 
will be required. The careful esti- 
mator should, therefore, be very 
fully informed as to just what 
effect insulation does have when 
added to walls and roofs of the 
various types of construction. 
Judging by the rapidity with which 
the principle of insulation is being 
accepted by architects, contractors 
and home builders, heating contrac- 
tors are going to be called upon to 
base their estimates on heat loss 
factors greatly different from those 
heretofore generally accepted. 

“For example, let us take a solid 
brick wall, 8 inches thick, with 
furring lath and _ plaster. 
The transmission per square foot 
per degree difference in tempera- 


strips, 





Showing Actual Installation of Insulating Materials 


erected in various cities are serving 
as irrefutable object lessons in the 
economy of insulation. 

“Since wall and roof losses are an 
important factor in determining the 
amount of radiation, it is obvious 
that any material reduction of these 
losses must be reflected in the calcu- 
lations, and affect the size of the 
plant that will be required. Hence, 
the relation between these two sub- 
jects, heating and insulation, is a 
very close one and well worth the 
serious attention of all who design 
and install domestic heating sys- 
tems. 

“Until recently no serious effort, 
generally speaking, has been made 
to correct the heavy heat losses 
through house construction. Occa- 


be built with wood 
small and tight enough to be of any 
real worth as insulation. As a re- 
sult, the heat losses through such 
construction have been very high, 
and a considerable part of the 
radiation figured for a house is 
required for the purpose of supply- 
ing the amount of heat necessary to 
offset this leakage. 


or masonry 


Insulated Construction Re- 
quires New Heat Loss 
Coefficients. 


“Now that conditions are chang- 
ing and houses are being built with 
really adequate insulation in ex- 
terior walls and roof, or top-floor 
ceiling, the heating estimator will 
almost certainly be under the neces- 
sity of altering his calculations 


ture, per hour is 0.21 B.t.u. An 
8-inch brick wall without furring 
strips and lath, insulated with 1% 
inches of corkboard and plastered, 
transmits 0.10 B.t.u., a reduction of 
little more than 52 per cent. A wall 
of 7/16-inch clapboards, 34-inch 
sheathing, studding, lath and plas- 
ter, transmits, on the same basis, 
0.23 B.t.u. Omitting the lath and 
adding 1% inches of corkboard, the 
heat transmission is reduced to 0.11 
B.t.u., or about 52 per cent. The 
transmission through a roof of 
shingles, sheathing or T. & G. 
boards, and rafters is 0.35 B.t.u.; 
with the addition of 1% inches 
corkboard plastered, 0.13 B.t.u., or 
63 per cent. 


“Obviously such reductions as 
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these in the amount of heat leakage 
must be reflected in the results of 
any heating estimate that is based 
on calculation and not on mere 
rule-of-thumb methods of arriving 
at capacities required. 
Insulated House Invariably 
Pleases Occupant. 

“There are two aspects of house 
insulation of immediate concern to 
the heating contractor : 

“The greatly increased heat reten- 
tion of the insulated construction 
enables the plant to operate much 
more efficiently. It not only uses 
less fuel, but it heats the house 
more uniformly. There is no com- 
plaint about rooms that are ‘hard to 
heat’ ; the north side is just as warm 
as the south side, upstairs is as 
comfortable as the lower floor. The 
closed portion of the house stays 
warmer overnight and cold bed- 
rooms warm up quickly when the 
heat is turned on in the morning. 
The natural reaction of the occu- 
pant to such results is the convic- 
tion that he has a mighty good 
plant, and the heating contractor 
gets the credit for a first-class job. 

“The insulated house is so much 
more easily heated that the contrac- 
tor can and does figure a smaller 
plant than he would otherwise. At 
first glance this might seem to be a 
disadvantage in that the unit of sale 
would be smailer. But such a view 
is shortsighted and entirely neglects 
the prestige and good will that 
accrue to the contractor who is thus 
enabled to pass on to his client a 
considerable saving in cost. Every 
business is and must be founded 
upon the good will of its customers. 
The heating engineer who can give 
a better service and at the same 
time save his client money soon 
finds himself outside the zone of 
‘cut-throat competition. Business 
comes to him easily through the en- 
dorsement of satisfied customers. 

“While it is true that the heating 
contractor or engineer seldom, if 
ever, has anything to do directly 
with specifying the construction, 
the two are so interrelated that the 
man who pretends to keep himself 
and his business up to date cannot 
afford to pass the development by 


as of no concern to him. It does 
concern him very much indeed, and 
affects his business to as great an 
extent as would some important im- 
provement in heating apparatus. 
“It is certainly to the advantage 
of the heating contractor to install 
his equipment under conditions that 
are most favorable to its efficient 
operation—low first cost, low fuel 
cost, and dependable, uniform heat- 
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ing. Hence, the entire heating in- 
dustry is vitally interested in the de- 
velopment of house insulation and 
will be greatly benefited by inform- 
ing itself fully on the details of ma- 
terials used and results accom- 
plished. The corkboard for which 
heat loss coefficients are given above, 
is that made by the Armstrong Cork 
and Insulation Company, Pitts- 
burgh.” 


Rudy Shipping Furnaces to Far Off 
Johannesburg, South Africa 


Illustration Shows Furnaces Properly Crated for 
Their Long Trip to Other Side of the World 


T first thought one would con- 

sider a warm air furnace as 
hardly necessary in South Africa, 
but wonders will never cease and 
the Rudy Furnace Company is sell- 
ing furnaces down there in car load 
lots. It is certainly gratifying to 
know that the cannibals are becom- 
ing civilized, and that the warm 
air furnace is responsible for the 
civilizing. 


The Rudy Furnace Company has 
been shipping off and on for the past 
three years, but only after giving 
the furnace a thorough tryout have 
they gone into business in real ear- 
nest. 

The crating of these furnaces is 
a large and expensive factor in their 
production. All parts are wrapped 
in oil paper in order that salt air 
will not attack the castings. They 





Showing a Shipment of Rudy Furnaces All Ready for Their Long Journey 
Half Way Around the World. 


The Rudy Furnace Company does 
business thru New York agents of 
London concerns which finally land 
the furnaces in the hands of large 
dealers in South Africa. 

Warm air furnaces are new in this 
field and from all indications the 
volume is going to be adequate to 
warrant careful attention to the ter- 
ritory’s requirements. Their re- 
quirements run mostly to pipeless 
furnaces. 


must be securely packed and all cus- 
toms requirements met with. Inci- 
dentally the Rudy folks have never 
had a reported breakage or shortage 
in foreign shipments to date. 





If you know of a warm air fur- 
nace installation that shows how 
warm air can be used to heat build- 
ings in unusual circumstances, send 
us the name of the dealer who put 
in it. We want to get such material. 








. 
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The Boys of the Old Guard Are 


Looking Forward to Their 
Annual Gathering 


Secretary Boyd Has Issued His Call to Arms for May 
5th in the Atlanta-Biltmore Hotel, Atlanta, Georgia 


One of the features—in fact, the 
real outstanding feature—of the 
Southern Hardware Jobbers’ Con- 
vention, is the meeting of the Old 
Guard Southern Hardware Sales- 
men’s Association. 

The Old Guard Southern Hard- 
ware Salesmen’s Association is com- 
posed of one hundred Southern gen- 
tlemen who have traveled a mini- 
mum of fifteen years in five or more 
of the Southern or Southwestern 
states. 

The membership is limited and it 
is the goal of the Southern sales- 
men to become one of the hundred 
true and tried men who are affec- 
tionately known as the Old Guard. 

As usual, the annual meeting will 
be held on the second day of the 
Southern Hardware Jobbers’ Con- 
vention, which will be in Atlanta, 
Georgia, at the Atlanta-Biltmore 
Hotel on May 5th. 

From our good friend, Ry P. 
Boyd, Secretary of the Old Guard, 
comes the following letter, which 
has been mailed to members: 

“The 18th Annual Convention of 
the Old Guard will be held at the 
Biltmore Hotel, Atlanta, Georgia, 
May 5th. Every member is urgent- 
ly requested to attend. 

“With deep regret we report the 
long illness of Arthur’ S. Jones and 
we hope he is improving and will 
soon be restored to health. His 
genial personality makes everybody 
love Arthur Jones. 

“Arthur Langston, too, has been 
quite sick and all rejoice in his res- 
toration to health and are pleased to 
know that he is again on the road, 
mingling as of yore with his many 
friends. 

“You all doubtless received the 
beautiful folio gotten out by First 
Vice President F. Herbert Smith, 
and sent to the Old Guard and to 
our customers, members of the 


Southern Hardware Jobbers’ Asso- 
ciation, and to the Southern Supply 
and Machinery Dealers’ Association. 
This edition is a real work of art 
and reflects great credit upon Vice 
President Smith and the Association 
honored. We have heard many 
compliments upon it, both from our 
members and our jobbing friends. 

“Through President Sisson we 
have received a most cordial invita- 
tion from Mr. Alvin M. Smith of 
Richmond, Virginia, Secretary- 
Treasurer of the Southern Supply 
and Machinery Dealers’ Association, 
to attend their Convention, which 
meets in St. Louis, Missouri, Stat- 
ler Hotel, May 17th. Mr. Smith 
asks for a closer affiliation between 
the two Associations. We greatly 
appreciate this cordial and friendly 
spirit and trust many of you may 
avail yourself of this ‘ opportunity 
to attend and to share in the appre- 
ciation of the courtesy. 

“Through Mr. Clyde L. King we 
are in receipt of the following in- 
vitation from the Atlanta members 
of the Old Guard: 

“*The undersigned Atlanta mem- 
bers extend to you a cordial invita- 
tion to, be their guests at a dinner 
party to be given at the Capital City 
Club on Monday, May 3rd, at 7 P. 
M. Every member of the Old 
Guard is earnestly requested to be 
present. We want you because we 
love you and are anxious to have 
you as our guests in Atlanta at this 
time. 

‘Signed: A. H. DEVENEY, 
‘J. H. HOLCOMBE, 
‘H. A. DEAN, 
‘CHAS. P. KING, 
‘ROBERT E. VANCE, 
‘CLYDE L. KING, 
‘THOS. E. PARNELL.’ 

“Please send your acceptances 
without delay to Mr. Clyde L. King, 
1200 Marietta Street, Atlania, 


Georgia, in order that they may 
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know how many to expect and pro- 
vide for. This is urgent. 

“We are pleased to report the 
election of Robert Sory Bailey of 
Hare, Bailey & Company, Nashville, 
Tennessee, who has qualified and 
we welcome him to membership. He 
is well and favorably known to the 
members and to the hardware trade 
all over the South. 

Yours very truly, 

“R. P. Boyd Sec’y-Treas.” 





Subscriber Wants to Know if He 
Must Remove Flues Before Lining 


’ Pumice Dryer With Copper 


To AMERICAN ARTISAN: 

I am figuring on a job of lining 
a pumice dryer with heavy copper, 
1/16 inch in thickness. I would 
like to know whether or not same 
can be lined without taking the flues 
out of the dryer and would like to 
hear from some one that has had 
experience on this kind of work. 

The dryer is 6 by 24 feet and I 
would like to know what size sheet 
would be most handy to use. 

Awaiting your reply, I am 

Yours respectfully, 
J. O. Huet. 





Carrollton Hardware Now 
Known as Carrollton 
Sheet Metal Works 


The Carrollton Hardware Com- 
pany has moved to their new loca- 
tion over Rivley’s garage on West 
Washington Street, Carrollton, 
Missouri. Hereafter the name of 
this firm will be The Carrollton 
Sheet Metal Works. 

One member of this firm started 
a little hardware and sheet metal 
shop on Virginia Street a few years 
ago and by giving the people good 
service and good materials, business 
increased and it was found neces* 
sary to move into larger quarters at 
Virginia and Washington Streets, 
then to 12 South Main Street. 

The sheet metal work continued 
to increase and the firm concluded to 
discontinue the hardware store and 
seek larger and more suitable build- 
ing where they could give the sheet 
metal work their full attention 
and where in the course of time 
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with complete assurance of uniform quality 


ge Master Brand appearing on Sheet Steel 
certifies that the material so stamped has been 
made to the Master Branp quality standards. 


The Master Brand has been adopted by the Sheet 
Steel Trade Extension Committee after two years’ 
study of a means to insure consistent quality. It 
assures to the public and to the fabricator of Sheet 
Steel products, dependable quality and service; it 
protects the manufacturer who provides a product 
having a recognized definite quality. 

The Master Brand is your evidence that the 
Sheet Steel you buy is of this standard quality. 
The Brand can be applied only by mills who have 
been licensed to use it and whose product is sub- 
ject to regular inspection. It represents the quality 
standard of the Sheet Steel Trade Extension Com- 
mittee ...and this Committee assures you the 
standard will be maintained. 


























through national, archi- 
tectural and buildin cae on nes will establish 
the significance and value of the Master Brand 
with distributors, fabricators and users of Sheet 
Steel and Sheet Steel products. 

The galvanized coating on Master Brand sheets 
is so heavy that they should not be subjected to ex- 
treme forming operations unless special measures are 
taken to prevent damage to this coating. 

In every branch of production and commerce, in 
the automotive field, ‘in the electrical industry, in 
railroad service, on the farms of America, in office, 
factory and home —wherever Sheet Steel is used— 
every buyer will know that the Master Brand stands 
for economical and lasting service. 

Existing markets will be increased, new markets 
will be established. The progress will be built on 
the solid foundation of that economy and value 
which follows the use of quality. 


Dominating advertisin 


SET STEEL 


sient EXTEN: SION COMMITTEE —_——"9 


R BUILD 
PITTSBURGH PENN ‘SYLVANIA 


The Master Brand on Sheet 
Steel is a certificate of quality. 





a, 
































When writing mention AMERICAN ARTISAN—Thank you! 
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they hope to work into some manu- 
facturing business. 

However, for the present the 
usual line of tin and furnace work 
and guttering, etc., is the work 
which the Carrollton Sheet Metal 
Work specializes. in. 





Express Companies Plan 
to Levy Charges on Ship- 
ments Held for Delivery. 


Owing to the increasing amount 
of refused and unclaimed goods left 
on their hands, the express com- 
panies propose to institute a system 
of rules and charges for storage 
whenever a shipment tendered for 
delivery is refused by the con- 
signee. 

The American Railway Express 
Company and the Southeastern Ex- 
press Companies have submitted a 
plan to the Interstate’ Commerce 
Commission to levy a charge of ten 
cents for the first day, five cents for 
each of the next eight days with a 
maximum of fifty cents per month 
for shipments weighing 100 pounds 
or less, these charges to become ef- 
fective after the allowed three days 
“free time.” 

After the first month, a flat 
charge of fifty cents per month or 
any fraction thereof will be assessed 
on shipments of 100 pounds or less. 
On shipments over 100 pounds, the 
rates will be proportionately higher. 

The new system will become ef- 
fective on or about May 1, 1926. 





C. H. Price Sheet Metal Works 
at Texarkana, Texas, 
Is Live Wire Firm 

C. H. Price Sheet Metal Works 
at 208 Walnut Street, Texarkana, 
is one of the most efficient concerns 
in that section. Its services include 
sheet metal work of all kinds and 
roofing. 

The proprietor, C. H. Price, is 
considered an authority on sheet 


metal work and there is no problem 
too difficult in sheet metal or roofing 
line that this concern will not do 
their very best to solve and give 
every detail the most painstaking 
care. Honest and straightforward 
business policies, 


together with a 


complete and up-to-date stock on 
hand and excellent work built up 
for this firm an envied reputation 
in their field. 











California Retail Hardware and Im- 
plement Association, Hotel Whitcomb, 
San Francisco, March 16, 17 and 18, 
1926. Le Roy Smith, Secretary, 112 
Market Street, San Francisco. 

Iowa Sheet Metal Contractors’ Con- 
vention and Short Course, Iowa State 
College, Ames, Iowa, March 22, 23 
and 24, 1926. Wm. H. Thomson, Sec- 
retary, Box 513, Mason City. 

New Jersey Sheet Metal Contractors’ 
Association, Robert Treat Hotel, New- 
ark, March and 24, 1926. W. G. 
Shrack, ee ng 118 North Fourth 
Street, Camden. 

Missouri Sheet Metal Contractors’ 
Association, Columbia Hotel, Springfield, 
Missouri, April 5 and 6, 1926. B. Kol- 
benschlag, Secretary, 3618 North Grand 
Boulevard, St. Louis; H. R. Naber, 
Chairman of the Convention Committee, 
311 Boonville Avenue, Springfield. 

Illinois Sheet Metal Contractors’ As- 
sociation, Hotel Jefferson, Peoria, April 
7 and 8, 1926. R. J. Jobst, Secretary, 
Peoria. 


New York State Sheet —_ Con- 
tractors Association, Elmira, N “fa 
April 14 and is, tt 1026. John J. a 
Secretary, 817 Sycamore Street, Bu 

National Warm Air Heating & Ven- 
tilating Association, Annual Convention, 
St. Louis, Missouri, April 14 and 15. 
Allen W. Williams, Secretary, 52 West 
Gay Street, Columbus, Ohio. 

Pennsylvania Sheet Metal Contractors’ 
Association, Hotel Lycoming, Williams- 
port, April 14, 15 and 16, 1926. W. F. 
Angermyer, Secretary, 7253-55 Franks- 
town Avenue, Pittsburgh. 

Texas Sheet Metal Contractors’ As- 
sociation, Dallas, April 22 and 23, 1926. 
H. Stanyer, Secretary-Treasurer, 2422 
Alamo Street, Dallas. 

Southern Hardware Jobbers Associa- 
tion, Atlanta—Biltmore Hotel, Atlanta, 
Georgia, May 4, 5, 6 and 7, 1925. John 
Donnan, Secretary-Treasurer, 821 Amer- 
ican National Bank Building, Richmond, 
Virginia. 

Southern Hardware Jobbers’ Associa- 
tion, Atlanta Biltmore Hotel, Atlanta, 
Georgia, May 4, 5, 6, 7, 1926. John Don- 
nan, Secretary- Treasurer, Richmond, 
Virginia. 

American Hardware Manufacturers’ 
Association, Atlanta Biltmore Hotel, At- 
lanta, Georgia, May 4, 5, 6 and 7, 1926. 
Frederick D. Mitchell, Secretary-Treas- 
urer, 1819 Broadway, New York City. 

Southeastern Retail Hardware and Im- 
plement Association, (composed of Ala- 
bama, Florida, Georgia and Tennessee) 
Convention and Exhibition, Atlanta, 
Georgia, May 10, 11 and 12, 1926. Wal- 
ter Harlan, retary, 701 Grand Theatre 
Building, Atlanta. 

Arkansas Retail Hardware Associa- 
tion, Little Rock, Arkansas, May, 1926. 
L. P. Biggs, Secretary, 815 Southern 
Trust Building, Little Rock. 
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National Association of Sheet Metal 
Contractors, Louisville, Kentucky, May 
24 to 28, 1926. Edwin L. Seabrook, Sec- 
retary, 608 East Chestnut Street, Phila- 
delphia, Pennsylvania. 

Carolinas Hardware Association, 
Raleigh, North Carolina, June 8 to 10, 
1926. A. R. Craig, Secretary, 717-18 
Commercial Bank Building, Charlotte, 
North Carolina. 

Mississippi Retail Hardware and Im- 
plement Association, Biloxi, June 21, 22 
and 23, 1926. Guy Nason, Secretary 
Starkville. 

















| Retail Hardware Doings | 





J. S. Pattison Company, hardware, has 
been incorporated with a capital of $25,- 
000. Incorporators are: John S. Pat- 
tison, Fay S. Pattison and Oscar J. 
Lundeen. 

The hardware store of Welsh and 
Moore at Fairbury has been damaged 
by fire. 

North Dakota 


The Sell Hardware Company, Grafton, 
is adding a 20 by 120 feet addition to its 
present plant. 

Gil Johnson and E. J. Conklin have 
purchased the Jarrell Johnson Hardware 
company at Williston. 


Ohio 
Napoleon Hardware Company at De- 


fiance has been sold to Glenn C. Speiser, 
Scott Hoyt and W. A. Kehnast. 


Oklahoma 


Mason Kinck Hardware Company at 
Depew has been sold to Ray Utter and 
Claude Henderson, owners of the Depew 
Hardware Company. 

Lloyd Ford will open a hardware store 
at Stroud. 

A. J. Hiebert has sold his hardware 
business at Fairview to E. A. Young. 


Oregon 


Sturgis, Storie and Rogers Hardware 
Company at Athena has been succeeded 
by Rogers and Goodman. 


South Dakota 


Emil Kayer and Fred Brown have 
purchased the Kimball Hardware Com- 
pany owned by H. I. Peterson. 


Texas 


J. R. Boyd has sold his hardware store 
at Corpus Christi to Oscar Nau. 

The Bradshaw Hardware Company at 
Hillsboro has been sold. to E. E. Nickols. 

Ayers and Pechacek have opened a 
hardware store at Abilene. 


Wisconsin 


The M. R. Boeckler hardware store 
at Campbellsport is being remodeled and 
rearranged to improve the general ap- 
pearance of the store. 

Joe Keuper and Herm Braun have 
purchased the Frank Vassburg Hard- 
ware Store at Genoa City. 

A. H. Tubbs has purchased a half in- 
terest in the Keiser Hardware Company 
at Whitewater. 

The Zimmerman Hardware Store has 
opened for business at 396 Atwood Ave- 
nue, Madison. 
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PERFORATED METALS | 


aH 
UM ton ES 


All Sizes and Shapes of Holes in all Kinds and Thicknesses of Metal. 
Punched Metal Grilles, Register Faces, Ventilators, etc. 
Guard Material for Machines and Belts. We supply a complete line of Accessories 


Screens for Grain, Minerals or anything to be screened. 
. Perforated Tin and Brass always in stock 


‘TRE HARRINGTON © Kine PrRroRATING @ 


5649 FILLMORE STREET, CHICAGO, ILLINOIS, U. S. A. 
“ -New York Office: 114 Liberty Street 






















































INSIST UPON 
DIECKMANN pw 
ELBOWS AND SHOES TRADE MARK ALL JOBBERS HAVE 









THEM OR CAN GET 
THEM FOR YOU 


The Ferdinand Dieckmann Co. fisisnsi‘ous | 


Say. you saw it in AMERICAN ARTISAN—Thank you! 


























Leading Mills Put Out Higher Schedule 
on Plates, Shapes and Bars 


Pig Iron Quiet With Shipments 
Continuing at Steady Rate 


ORE earnest efforts to bolster 

up prices on steel which gen- 
erally are unsatisfactory to produc- 
ers, have followed the preliminary 
steps in this direction undertaken a 
week ago. 

The Steel corporation mills have 
brought out a new schedule on the 
principal heavy products of plates, 
shapes and bars and most of the 
leading independents have followed 
the same course. 

The new quotations now in effect 
reaffirm steel bars and structural 
shapes at 2.00 cents and 1.90 cents 
Pittsburgh respectively, restore 
plates to a 1-90 cent basis and add 
$2 per ton in addition, to small lots 
of all three products. 

Steelworks operations have 
moved up again after their recent 
fluctuations. Chicago and Pitts- 
burgh are on a 90 per cent basis 
while the Youngstown district has 
recovered from 75 to 80 per cent. 
The Steel corporation continues 
scheduled around 90 per cent. 

Pig Iron. 

Continued quietness in the pig 
iron market is somewhat disconcert- 
ing to sellers. Some are finding it 
duller now than ever before. 

One producer sold two carloads 
of bessemer at $21, valley, and two 
carloads of malleable at $20.50, val- 
ley, last week. 

Another sold 100 tons of basic at 
$20, valley, and one lot of high-sili- 
con foundry at $21, equivalent to 
$20.50 for the base grade. A few 
other sales of foundry iron at 
$20.50, base, are noted. 

At Chicago buying of pig iron for 
second quarter is light. That the 
melt is not decreasing is evidenced 
by the fact one seller’s daily average 
shipments in February topped those 
of January. 

It does not appear that the level 
of $23, Chicago furnace, for mal- 
leable and No. 2 foundry has been 


broken, but this price has not been 
tested for the second quarter. 

Northern iron is quoted at $21, 
Ironton, and southern, $22 to $23, 
Birmingham. 

At Birmingham sales of pig iron 
booked during February cover a 
considerable portion of the output 
for second quarter. 

Spot iron of average analysis is 
not easily obtained. 

Quotations are $22 base, with $23 
for small lots. Some users are ne- 
gotiating for second quarter. 
Copper. 

Notwithstanding thé lower prices 
prevailing in Europe large produc- 
ers here continued to hold electroly- 
tic at 14.25 cents delivered in the 
Connecticut Valley. Small produc- 
ers were willing to entertain bids 
at 14.12% cents delivered in the 
Valleys for shipment in the next 
few months. 

Consumers generally, however, 
displayed no interest, neither of 
these asking prices proving attrac- 


tive under present conditions. 


Business in refinery positions was 
dull and the tone of the market was 
easier with prices about five points 
lower. Electrolytic is quotable at 
13.50 cents f. 0. b. refinery for 
prompt and March, 14.00 cents for 
April and 14.05 cents for May. For 
the time being, apparently, specula- 
tive interest is dormant. 

Casting copper is easier at 13.45 
cents f. o. b. refinery. 

Lake copper is difficult to sell at 
14.25 cents delivered although some 
producers are still nominally asking 
slightly higher prices. 

Lead. 

Prompt lead is quotable at 8.55 
cents to 8.60 cents St. Louis basis, 
and buying is naturally timid. 

Producers in the middle west are 
fairly well sold for March and have 
no necessity at present to force 
sales. 


American Smelting and Refining 
Company’s price is 8.90 cents New 
York. 


Tin. 
The tin market in common with 


other commodity markets has been 
unsettled today by the drastic de- 
clines in Wall Street and although 
the price of tin does not show any 
great decline, buyers have shown 
great timidity about making com- 
mitments. 

At the opening of the market sell- 
ers were firmly holding March at 
64.00 cents, April at 63.50 cents, 
May at 62.75 cents but this after- 
noon these prices havé been reduced 
% cent per pound and very few 
sales of any sort have been reported. 
Zinc. 

Consuming demand is light, and 
requests are reported from some of 
the sheet mills to delay March de- 
liveries until later in the month, in- 
dicating a well-stocked condition. 

Prime Western for prompt and 
March is nominally 7.35 cents to 
7.40 cents St. Louis. 

March is reported sold on bids 
from dealers at 7.35 cents but the 
bidding is not extensive. 

Old Metals. 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $25.50 to $26.00; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.75 to $14.25; 
No. 1 cast, $16.00 to $16.50, all 
per net tons. Prices for non-fer- 
rous metals are quoted as follows, 
per pound: Light copper, 9 cents; 
zinc, 5 cents, and cast aluminum, 
19 cents. 

Solder. 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $40.50; commercial 45-55, 
$38.00, and plumbers’, $35.50, all 
per 100 pounds. 
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UNISHEAR 


Portable and compact, Unishear cuts any Needs but one operator even on largest 
flat stock quicker, better, cheaper—without work, straight or irregular. 


burr, without distortion of material. Fol- Operates from lamp socket or power cir- 
cuit. “General Electric Motor” any Volt- 


age or Cycle Available. 
Capacity 14 U. S. gage Sheet Steel. 


lows any line exactly, stops accurately at 
any point. 


Speed fifteen feet 
per minute. 






"Ask us to demon- 
strate this machine 
on your work. 


Dealers and Salesmen 
wanted in unassigned 
territory. 

THE 
UNISHEAR 


cutting out ite own e 
trademark of i4 gage The Unishear Co., Inc. 
ing its ability to fol- 

low extremely com- 170 FIFTH AVENUE 


cn sersee NEW YORK, N. Y. 








WORTH WHILE TOOLS 
AND MACHINES 


OR over a century the PEXTO or- 
anization has striven to give the 
wndneale the most value for his money. 
We receive many testimonials from 
users, telling us of the long, satisfactory 
service given by PEXTO Machines 
and Tools. 


Write for Catalog No. 25A. 


Machines and Tools for the Sheet Metal 


é Worker - Production Machinery for 


Foot Squaring Shears—Silver City Pattern, the Manufacturer of Sheet Metal 
— ~ practical a ve ad Products - Power Presses - Dies 
7a? RS. a See —Power Shearing Machines. 


THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U. S. A. 














Mention AMBRICAN ARTISAN in your reply—Thenk you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 





METALS 





PIG IRON 


Mhicago Foundry $23 00 
Southern Fdy., No. 2 idl = 28 01 
Lake Superior Charcoal. 29 04 


Malleable ......-eeeeeeeece 3 00 
FIRST QUALITY BRIGHT 
PLATES 
Ic seuss 112 sheets. ..$27 00 
Ix Mec ccccesocscoe 29 90 
Ixx 0x38 56 sheets. 16 20 
IxXxx BS 0604 ccces ens 17 20 
IxXxxx rt irt} SSC ceosocedces 18 40 


TERNE EUATES 


r Box 
IC 20x28, 40-Ib. 112 sheets "tas 10 
IX 20x28, 40-1lb. 8 00 
Ic 20x28, 30-lb. “ 7 3 30 
Ix 20x28, 30-lb. “ ag 24 20 
Ic 20x28, 26-lb. “ = 20 30 
IX 20x28, 25-lb. “ + 23 20 
IC 20x28, 20-ib. “ “ 17 80 
IV 20x28, 20-lb. “ bad 20 65 
IC 20x28, 15-lb. “ 9 16 65 
IC 20x28, 12-lb. “ “7 16 26 
IC 20x28, 8-lb. “ - 13 66 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. 4 


COKE PLATES 
Cokes, 80 > mang 20x28..$12 


7 
Cokes, 90 20x28.. 12 96 
Cokes, 100 20x28.. 13 26 
Cokes, 107 Ibs., base, Ic 

60 
40 
80 
RTE LPR ty PRET 9 70 


BLUE ANNEALED SHEETS 
10 ga...... per 100 Ibs. $2 80 


Base 
“Armco” ST) ga...per 100 lbs. 4 00. 


ONE PASS COLD ROLLED 
BLACK 


e*  Wepbey ig: per 100 lbs. 3 86 
. 26 90 


GALVANIZED 
ee ml 28....per 100 Ibs. $ 


~ 

> 

= 

z 
ANNA HREAR 


BAR SOLDER 


Warranted 
BAD ‘eves Mace per 100 Ibs. 40 50 


tn Béeseseu per 100 Ibs. 38 00 
Plumbers ....per 100 Ibs. 65 50 


ZINO 


SHEET ZINO 


Sheet Lots .........++--+- 16 


BEE ED cceccvesccccrcc cous 19 
Tubing, 
Wire, base 
Rods, base 


COPPER 


4. seamless pete oetsses 26 
Wire No. 9 & 10, 


HARDWARE, 
METAL _ SUPPLIES, 


rrugated ay (260 
sp. ft. to roll)....$6.0¢ per roll 


Het Air Pipe Cleaning 
Bristle, with handle, each $v 86 


Flue Cleaning 
Steel Only, each .......--- 1 26 
BURES 
Coppers Burrs only ........++ 46% 
CEMENT, FUBNACE 


American Seal, 50-1 : cans, 
American Seal, 26-lb. cans, net 2 be 
Asbestos, 5-Ib. net. 


en ©0600 Ch06bs 0b beccde 0% 
Iwan’s Iron Mountain only. rit4 
mdard ...... eseeee-80 to 40% 


CLINKER TONGS 
Front Rank, each........... $ 76 
POP GOR wc cicdcccccccoces 8 40 
CLIPS 
Damper 
Acme, with tall pieces, $1 38 
ole ei % Ss bees coe 
DOF GOB. ceccccacccccece 36 
COPPERS—Scidering 





Chicage Steel Bending 


Nos. 1 tO 6B... -ccccecctecces Net 
COUPLING HOSE 
Brass ...... ecccese per dos. $2 20 
OUT-OFFS 


Kuehn’s Korrekt Kutoffs: 


Galv., plain, round or . ra. 
nanined scc0besoccecGe 
36 gauge .......+.. no édaaes 20% 
DAMPERS 
“Yankee” Hot Air 
7 inch, each 20c, doz....... $1 75 
8 inch, each 25c, doz....... 2 40 
9 inch, each see, gee: cocoe BS TS 
10 inch, each 32c, doz....... 3 00 
Smoke Pipe 
7 inch, each enccceseecee $ 36 
DM dboocccesdapees 40 
imch, each.......+.--se++s 60 
10 inch, each. ......6..6+-s05 6o 
12 inch, each...... ccccemeewes it) 
Reversible Check 
8 inch, each..........eeee6- $1 60 
9 imch. each. ......s.-.+0% 17° 


SHEET 2. 


twan's oe Spite Handle 


4-ft. Handle... -per doz. $14 00 

7-ft. Handle...per doz. 36 00 
Iwan’s Hercules pattern, 

DOF GOB. ccccccces boesese 


EAVES TROUGH 


Galv., plain or corrugated, 
voune fiat Crimp. 
GOUBE 2... eecccecces ---65% 
28 Gauge .........-- cece 55% 
Se ED. “od ccconecagccecess 40% 
24 Gauge ........ edecceces 10% 
Square 
st Gauge ......++5- 50% 
No. 28 Gauge ....ssseeess 45% 
26 Gauge ..cecscceecseee «.-30% 
Portico Elbows 
Standard Gauge Conductor Pipe, 
plain or corrugated. 
Not mested .........++. 70 & 6% 
oekbeedee 70 & 6% 
ELBOWS—Stove Pipe 
1-piece Corrugated. Uniform Blue 
PMilcor” No. 28 gauge. 
DONE Wa decroedsobeccksodnad $1 16 
eS s siaine sib eadeccdasddess 1 26 
WOE obo 66 ccecdesdsdand ence 1 76 
Special Corrugated 
C-AMOR ccocevcecenseceeceese $1 86 
PPT rere 1 66 


Adjustable—Uniform Blue 
“Milcor” Ne. 28 Gauge. Uniform 


Biue. 
GORGD ccaccchabewacedccousees $1.65 
i. ee eee 1 76 
ToEMER ccccccbdscsos decceracdse’ 2 40 
WOOD FACES—60% off list. 
FENCE 
726-6-12% (100 rods)..... $29 02 
1948-6-14% (100 rods)..... 44 08 
FILES AND RASPS 


Behe peepee eee 
rican 


ber 


FIRE POTS 
Ashton Mfg. Ce. 
Com 
Fire pots and Torches... .63% 
Otte Berns Co. 
“2 1 gal $6 75 
No B Furn. ‘Kerssens, i 
Ghe  deccccccces n0coet +.» 18 13 
No. 10 Brasier, 
or Gasolene, 10 gais.... 47 52 
m8 Sam, Capstone or — 
No. 83 Torch, Gasolene, i 
MOTE cccscensecasecoce 5 40 
No. 86 Torch, “Gasoclene, i oe 


a, 
No Dakota, He- 
arillo, San Angelo and Laredo, 
West of above boundary ine 


Geo. W. Diener Mfg. Co. 


Ka 
No. 02 Gasolene Torch, 1 
ne eosee cccccdcéccocep ee 6 OD 
0. 


Gaso 7 be 
No. 10 Tinner#’ 
Novis, Tinnert’ Pura 1) 


Kg si gales: 12 06 
Noa a Ges Fur- 
Not 110 Aw 
Soldering Furnace..... 10 6@ 
Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36. .60% 
Quick Meal Stove Co. 

Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 

Chas. A. Hones, Inc. 


Buzzer No. 
Busser No. 3......ss++++ 1 
Buzzer No. 22......+see0- 1 
Buzzer No. 42.....+eee+«+ 

Buzzer No. 48......ee++0+ 19 


GALVANIZED WARE 
Pails (Galv. after made), 


poleeneen aren 


eocccecescee® 


Poe eee eee Pee eee EE EES 


°. 
» Becccccees cccccccccces F SO 
HANGERS 


Conductor Pipe 
Milcor Perfection Wire....36% 


Eaves gy + 
Milcor WO... 38D 
rrvlex 


Milcor Wire...... 10% 

Milcor "Steel. pay after ” 

t jlus....12%% 

bale a. ET wise 

List TT eeeaneeseec oO 
HOOKS 


a 


Vv. & B. Ne. 1, each.......80 28 


iF 


eee een eee ee eeeee 
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Ceilin s 
ands Sides 


’ Hopson Meta! Ceilings 
ee eek Our 
= So ee we tee © ey & 


Ww. C. HOPSON co. 
216 Etieworth Ave. Grand Rapids, Mich, 














Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet Metal een ae 


an 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 
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Designed for the 
Sheet Metal 
Shop 


Cheaper and Easier 
Cutting of Straight, 
Irregular or Curved 
Outlines 







HE Ryerson Bench Type Serpentine Shear is first 

of all a time saver. Quick, smooth and accurate 
cutting for those hard jobs involving irregular and 
short radius curves. The heavy alloy steel frame 
provides an unusual maximum capacity of 16-gauge 
mild steel. 


As this is a throatless shear there are no limita- 
tions as to the length or width of the material it 
will handle. There’s no distortion, no waste nor any 
crimping of the edge when you cut it with the 
Ryerson serpentine. 

Ryerson Serpentine Shears are also built in 
five larger sizes, either hand or motor driven. 


Write for complete information Ask for 
Bulletin 1335 


Josepu T.Rverson & Son inc 


Chicago Milwaukee St. Louls Detroit 
Buffalo Cincinnati New York 


















WE make both kinds of gal- 

shingles — hand 
dipped being stamped from prime 
tin plate and immersed one at a 
time in moiten zinc and the other 
kind which are stamped from 
sheets already galvanized. 


We also make painted shingles— 
either red or green. 


*CORTRIGHT METAL ROOFING CO. 








CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 
Flat Bars 3/16x2” 
Weight 22 pounds 
Price $12.50 Net 
F. O. B. Chicago 
Made of pressed steel and equipped with 
hold-down. —- -g¢ LA of — a ys 


cible steel. Most indispensab‘e high grade shears 
other shears selling at over twice the price. ORDER youRS T DAY. 


DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago 





























50 N: 23rd Street, Philadelphia | 








ee Mew. — 
Thed/1bLAOshorn ©. 


CLEVELAND 


hey Thang 4 Std tn Sheet Netat lorork, 


When writing mention AMERICAN ARTISAN—Thank you! 























= 





rome 


8 Li a le ee 









a 


A - 


















A 





Aeolus 
Allred Mfg. Co. 






Co. 






American Rolling Mi 






Arex Co. 







Barnes Zinc Product 








Bertsch & Co. 
Braden Mfg. Co. 











Cc 
Chicago Elbow Mach 
Chicago Furnace Sup 
Chicago Solder Co. 






Clayton & Lambert 









































Soes Wrench Co. 
Col-Burn Heater Co. 
Connors Paint Co., 


Association 


Cox Co., Abram 


Davis and Co., 
Dieckmann Co., 
Diener Mfg., Geo. W 
Double Blast Mfg. 


Inc., 


Gray & Dudley Co. . 


Hart & Cooley Co. 


Hero Furnace Co. 
Hess-Snyder Co. 
Hessler Co., H. E. 

Homer Furnace Co.. 
Hopson Co., W. C. . 
Hussey Co., C. G.... 


Inland Steel Co. .... 
International Heater 
Iwan Bros. Co. 


Kirk-Latty Mfg. Co. 
Kruse Co. 


Lalance & Grosjean 
Lamneck & Co., 
Langenberg Mfg. Co. 
Lennox Furnace Co. 
Liberty Foundry Co. 
Lupton’s Sons Co., 


Dickinson Co...... eee 


Berger Bros. Co. ... 
Berger Co, L. D. . 
Bernz Co., Otto ... 


Brillion Furnace Co. 
Burgess Soldering Furnace Co. 


Great Lakes Supply Co. 


Hardware Specialty Co. 
Harrington & King Perf. Co.. 


Independent Register Co 


American Foundry & Furnace 


American Furnace Co........+.+ 


11 Co.....- 


American Steel & Wire Co.... 
American Tube & Stamping Co. 
American Wood Register Co.. 


B CO. cece 


ine Co.... 
ply Co.... 


Clark-Smith Hardware Co.... 


Mfg. Co.. 


Cleveland Castings Pattern Co. 
Cleveland Cooperative Stove Co. 


Copper & Brass Research 


Cortright Metal Roofing Co... 


Cc. 8.... 


Ferdinand.... 


Double-Duty Elbow Co........ 


Heating Systems & Supply Co. 
Henry Furnace & Fdy. 


Gros 


a 


Mfg. Co.. 


David.... 


ADVERTISERS’ INDEX 


The dash (—) indicates that the adver- 
tisement does not appear in this issue. 


. 47 


50 


4 
51 
12 
10 
47 


— 


45 
12 
10 


Dreis & Krump Mfg. Co... .43-45 
Eagelsfield Ventilator Co...... 10 
Excelsior Steel Furn. Co....... -- 
Peaemen Bite. Ge... occcaccocsbé oo 
Pepeeee- aes CE corcbvetcocws —_ 
Floral City Heater Co. ........ - 
Forest City Fdy. & Mfg. Co.. 9 
of eee — 
Friedley-Voshardt Co. ........ 4c 
Gerock Bros. Mfg. Co.......... 43 





M 
Marsh Lumber Co, 
Marshalitown Heater Co. 
Marshalltown Mfg. 
May-Fiebeger Co. 
Merchant & Evans Co. 
Meyer Furnace Co., 
Meyer Bros. Co., F., 
Milwaukee Corr. Co,.Back Cover 
Monitor Furnace Co. 
Mt. Vernon Furn. & Mfg. 
Mueller Furnace Co., L. J....- 


National Air Moistener Co..... 
National Enameling & Stamp- 
ing Co., Granite City Steel 
TE. chi iaicd cbdeperencévcepes 16 
New Jersey Zinc Sales Co., The — 
Northwestern Stove Repair Co. 12 


Oo 
Oakland Fdy. Co. 
Osborn Co., The J. M. & L. A. 43 


P 


Parker-Kalon Corp. 
Peck, H. EB. 
Peninsular Stove Co. . 
Peck, Stow & Wilcox Co...... 
Pecora Paint Co. 
Premier Warm Air Heater Co. — 


ippiddphabdd<enete 50 
.Front Cover 
41 


Quick Meal Stove Co. 
Quincy Pattern Co. 


R 
Reps Heater Co. 
Richardson & Boynton Co..... 
Rock Island Register Co...... 
Robinson Co., A. H. 
Robinson Furnace Co. 
Royal Ventilator Company.... 
Rudy Furnace Co. 
Rybolt Heater Co. 
Ryerson & Son, 


Ss 
Sall Mountain Co. 
Schill Brothers Co. 
Schwab & Sons, R. J. 
Security Stove & Mfg. 
Sheet Steel Trade Ex. Comm.. 
8S. L. Products Co. 
Special Chemicals Co. ........ 
Standard Fdy. & Mfg. Co. 
Standard Furn. & Supply Co. — 
Standard Ventilator Co. 47 
Stearns Register Co. 
St. Clair Foundry Corp. 
St. Louis Heating Co. 
St. Louis Tech. Inst. 
Sturtevant Co. 
Success Heater Mfg. Co 


Paster Ge., Ti. B&. Geoeicescves 
Thatcher Co. 
Thermo Gas Furnace Co. 


Tuttle & Bailey Mfg. Co 


Utica Heater Co. 
Unishear Co., The, Inc 


Vedder Pattern Works........ 
Viking Shear Co. 


Warm Air Furnace Fan Co.... 
Walworth Run Fdy. Co 
Waterloo Register Co......... 
Waterman-Waterbury Co...... 
Western Steel Products Co.... 
Wheeling Corrugating Co 

Whitney Metal Tool 
Whitney Mfg. Co., W. 
Williams Hardware Co....... 
Williamson Heater Co........ 6 
Wise Furnace Co. 


Say you saw it in AMBRICAN ARTISAN—Thank you! 
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Markets—Continued from page 42 


NETTING, POULTRY 


Galvanized before weav 
ng anaaduereninaanaa 
Galvanised after wea 46 


PASTE 

Asbestes Dry Paste: 
200-lb. barrel............$16 00 
100-Ib. barrel............ 8 00 
36-Ib. Becccccecvcoess) 
Seas Wiliccassseessccae Ae 
SER, , BOMscc sdcoccccese 665 
2%-lIb. cartons ........ 30 


PIPE 
Conducter 
Cor. Rd., Plain Rd or Sq. 
“Interlock” Galvanized 
Crated and nested (all 
ga poecekocosone VOOHSD 
Crat not 


) 
and 
(all gauges) .........70-16% 


“Milcor” “Titelock” 


11 00 
00 
00 
00 


14 
10 
10 
18 


Tae et eee eee 


eeeeeeee 


Furnace Pipe 
Dye b fr Pipe and 


Single. Wal Wail oe ranined. om 
Galvanised “and s 


° sees SOG 
Mi me. ‘Galeanised 
Pipe and Fittings...... 


Lead 
Per 


---50% 


100 Ibs.........55. 


POKERS, STOVE 
Wr't Steel, str’t or bent, 


seeesecceccesss+s POF Gos. $0 75 
ene wuated, oon wy ~ 
eecees seececees DOr doz. 1 10 
POKERS, FURNACE 
Bah oc cccccccseseccoececess se 60 
PULLEYS 
Furnace Tackle....per doz. ee 4 
Furnace Screw ( D 
Ventilating Register 
Puessecicccdse 9 00 
Small, per pair.......... 30 
per docceoce 60 
PUTTY 
Commercial Putty, 100-Ib. 
WED ccrccncvcdccoddccoccece 83 4 
QUADRANTS 
Malleable Iron Damper......10% 


REDUCERS—Ovel Stove Pipe 
Per doz. 
7—6, 1 doz. in carton....... $2 00 


BASEBOARD REGISTERS 
Excelsior . 2... ecceecccccceee + SOG 


FLOOR REGISTERS AND 


BORDERS 

Cast Iro gecoseo ces +s BRED 
Steel ena Semi-Steei resgoeed 
Baseboard caremeere coer essa 
Adjustable Ceiling 

Ventilatore ...cc eee cceees 40% 
Register Faces—Cast and Steel 
Japanned, Bronzed and 
. lated, 4x6 to 14x14......40% 

rg: er Faces—Cast, 


e Regist 

1ani4 to 8x42 wrsvecccscs HO 
Large Regist 

iaxié to 38x42 eevee 

RIDGE ROLL 

Mileor 

Galv., Plain Ridge 

Galv., Plain | Ridge Ro Rol 

ted 


cra) De ee es .00m. 
Globe Finials for Ridge Roll. .60% 





ave-Seew 
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BOOFING 
Boss erode, slate surf. preva }2 58 
3u 


eocses 8 
ogee ts ine 1 
on 67 


» per gross...$@ 52 
is, per gross. . 68 


No. 14, %x%, Per gross... 83 


(ft. o. b. Marshalltown, Iowa. 
Foot Power 
1—30", 18 ga. cap.....16 
No, 2—86", 18 ga. cap.....16 
4—652", 18 cap.....15 
10—190", 32 ga. cap...16 
A—62”, 16 ga. cap...15% 
lattes oidaaed 


No. 01—30", 18 ga. cap....15% 
Power Driven 
00 Series, Shaft Drive.) 

No. 1423-42", 18 ga. cap...156% 

(No. 200 Series, er - 
neath ne og 

No. 242—42", 14 ga. cap...15% 

(No. 300 Series, 3 . 

neath oy} 

Ne. dite 30 se SpE 
o. A ga. a0 
(No. n= 3 Shaft Under- 
neath Drive. 

No. ay a “" ga. > 26,159 -16% 

(No. 600 Series, 
neath 

No. 6120—120", 8/16” cap. .15% 

SHOES 
Mileor 


ww oe, 
An we crimp. 65% 


26 gen gauge Yr * fiat crimp. .40 
34 gauge round flat pot an a 10 
Conductor * 


SNIPS, TINNERS’ 


Clover Leaf .......++..40 & 104% 
Nationai ccccecdobcccnae @ Se 
Mileor ..... one eege covces see cueee 


tee eeee 


Winterbottom’s 


a -4 
Oe ee ee 
STOPPERS, FLUE 
Comm esp ee ‘pee Ge. 4 
Gem, No. 1.........per dos. 
Gem, flat, No. 3....per dos. i oe 
eoccccesseces 30 to 40% 


Standard 


= annealed wire, No. & 
100 Ibs. st asceenscene 

oftvanine’ barb wire, per 
100 Ibs. abe tabosedceste & 

Wie cloth— Black painted, 
12-mesh, per 100 eq. ft.... 2 

Crcaten “wetent a 

ca we per 

100 Ibe. 


1e 


ee ee eeeee 


Galvanized Hog Wire, 80 rod 


3 

per spool.......... 3 34 

Galvanized plain wire, No. 9, 
per 100 Ibs, .......+6+. 3 &e 
Stove Pipe, per stone....... 1 10 

WRINGERS 

No. 790, Guarantee per doz. $65 00 
No. 770, Bicycle per dez. 62 6¢ 
No. 670, Domestic perdos 48 66 
No. 110, Brighton perdos. 43 60 
No. 7560, Guarantee perdos. 55 5¢ 
No. 740, Bicycle per doz. 62 60 
No. 22, pioneer per doz. 29 0¢ 
No. 3, perb per dos. 29 0¢ 
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LISS 


“Torrid” Tinners 
Furnaces 


have stood the test of time. 
Imitations come, go, are 
changed but “Torrid” stand- 
ard is unalterable and price 
always right. 

GEO. W. DI ER 
MFG. CO., CHICAGO 


Y Makers of fine Blow Torches and 
Fire Pots. 

























This Is the Fire Pot You Need 
BL It = we vo a blue flame 


E net a T0s' uitvras: °° 


The pot will ty ond te out- 

Cc doors in F WEATHER. 

A: will boat trons as fast as they are 
cooled. No time wasted. 

U Less than a gallon of gasoline is 
used in a day. 

It is smokeless and odorless while in 

operation. 

It ean be turned down low when not 

tees use. 








f Too a eee fo . 
X cas 

accompanies the " 
DOUBLE BLAST MFG. CO., Inc. 
North Chicago, III. 


Ne. 25 Double 
Gasoline 


Blast 
Fire Pot Commenwealth Ave. 














SENG NO GWG GY GY OG OGG Oy Sy Oy O/ 8) NOLO \O/ 1/1 \O/) 0) 


The Finest Collection of New 
and Handsome Designs in 


ART METAL 
CEILINGS 


and 
SIDEWALLS 


is at your disposal in selling metal ceilings if you 
offer the new Friedley-Voshardt complete line. 
Our new book of 108 pages catalogs in a handy 
manner these up-to-date patterns and a copy of 
this book is yours for the asking. 

We also specialize in made to order designs. 
Write for a copy of our catalog today. 





Also manufacturers of Architectural Sheet Metal 
Ornaments and sheet metal statuary—write for 
catalog giving complete details. 


Friedley-Voshardt Co. 


761-771 Mather St. 
733-737 ry wTiuisted St. Factory: 


CHICAGO, ILLINOIS 
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This is as fine an 
ear as can be made. 
Perfect, fine finish 
and nicely tinned. 
Write today for 


WROUGHT 


Write e07 STAR EARS 












SHEAR NO. 2 


Capacity, -inch thick- 
iy or lighter. Weight, 12 


Write for Prices 


93 Forkes WHITNEY METAL TOOL CO. 93 Fortes 
Street ROCKFORD, ILLINOIS Street 








TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in al! standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared. trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “Ss.” 


BERTSCH & COMPANY Cambridge City, ind 











— 















Made of 
Keystone 
Copper Bearing 
Steel 


CLARK-SMITH HARDWARE Co. 


Ueto AMdNASOLUULA GANGAL AALOOOUOLLOESONNEUDGGLUCOONENUEDEUDOUANOONONRENOEDULOEAONGNASOUAAHONNESAOOUELAL HAGA ALEEOUONS CARER LUULLUU0U U0 LULL L044 C0¢00U MME NAG UML ALES UNNL AEE ENE LOLA OULU OMEN eNO Aes Maen 


Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 








Write today for our catalog which illustrates our complete line of ears 
BERGER BROS. CO. 


229 to S37 ARCH TREET 
WAREROOMS AND FA ‘Y¥: 100 114 BREAD STREET 
PHILADELPHIA, PA. 7 











CHICAGO STEEL CORN ICE BRAKES 


STANDARD OF THE WORLD 


THE BEST BRAKE FOR ALL pos RPOSES: 
Most Durable, Operased in Price; 
Made in Ali an to Bend All Gauges 
of Metal. Over 23,000 in u 

WRITE FOR PARTICULARS 


DREIS & KRUMP MFG. CO., 7404 Loomis Street ,CHICAGO 


Vivelc 


1O\11@\ 1 7AN TON TON 1/81 18\ ON 0. 1/80. OOS 








BERGER’S 








Costs no more 
Lasts I onger 
Therefore 


eS 


PEORIA, ILLINOIS 





FfMNQOMNOONN 0000 98138UR00 NOFA 0 DUPRULLUCAALOGOOANOOMOTOQASNGUOROSOEQOONONAC SENS A8USOPUAAEUARELLOOEOERODEDOSOOLAUULUOOOAEG OMEN LLUUCEN CONE CALE 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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Asbestos . 
Ball Mountain Co., Chicago, Ill. 


Asbestos cts. 
Sall Mountain Co., Chicago, Ill. 
Bale Ties. 
American Steel & wae >. 


icago, Ill. 


Bol 
Kirk-Latty Mfg. 
Cieveland, Ohie 


Dreis & Krump Mfg. * 


Chicage, Tl, 


Co. 


Dreis & Krump Mfg. " 
Chicago, Ill. 


Brass and Copper. 
Copper & Brass ——- Ar 
sociation New York 
Hussey & "Co., c. G., 
it ana Pa. 
Merchant & Evans 
Philadelphia, Pa. 


Pe em 
Osborn Co., The J. M. & L. A. 
Clevela 


eland, Ghie 


Gastinge—tieiieatte. 
Fanner Mfg. Co., Cleveland, Ohie 


Ceilings— Metal. 
Friedley-Voshardt Co., 


= SO. W Chicago, Til. 
opson ‘0. . oe 
Grana Rapids, Mich. 
Milwaukee Cerrugating 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Co., Cleveland, Ohie 


Chain—Sash. 
Parker-Kalon Corp. York, ULE 
ew . & 


Chimney bar 
Standard Ventilator Co., 
Lewisburg, Pa. 


Fanner Mfg. 


— Furnace. 
Sturtevant, rowy { Boston, Mass, 


Iwan Bree Eeite’ mend, Ind. 
Cleaners—Suction. 


Sturtevant, Boston, Maas. 


Federal Mig -Co. Holland, Mich. 


Copper & 
sociation, 


As- 
New York 
Hussey & Co., C. G. 


Pittsburgh, Pa. 
Oornices. 
Friedley-Voshardt Co., 
Chteage, Ti. 
Milwaukee Corrugating Co. 
Milwaukee, Wis. 
Ind 
ting . 
Milwaukee, Wis. 


Cut-Offe—Rain Water 
Allred Mfg. Co., Indiana: 
Milwaukee Corruga 


Diffuser—Air 
Aeolus-Dickinson Co., 
Chicage, Til. 


Doers— Metal. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 


Eaves Trough. 
Barnes Zinc Products Co., 


Chicago, Ti. 
Berger Bros. Co., 
‘Philadelphia, Pa. 
Berger Co., L. D., 
Philadel hia, Pa. 
Clark-Smith Hardware ° 


‘eoria, Ill. 
Lupton’s Sons oo 


a re 
Milwaukee @osecune 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Wheeling Corrugating — 


Wheeling, W. ye, 
Elbows and 
American Rolling Len Co., 


\ddletown, Ohio 
Barnes Zinc Product 


* Chicago, Ii. 


Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Double-Duty Elbow Co., Aurora, Ill. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Enamel Wire. 


Lalance & Grosjean Mfg. Co., 
Chicago, til. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indian 


apolis, Ind. 

Marsh Lumber Co., Dover, Ohio 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 


Fences. 


American Steel & Wire Co. 
Chicago, Til. 


Fiue Thimbles. 


Milwaukee Corrugecins Co., 


ilwaukee, Wis. 


Furnace Brushes. 


Hardware Specialty Co., 


Fort Wayne, Ind. 


Furnace Cement—Asbestos. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 

Milwaukee Corrugating Go. 
Milwaukee, Wis. 


Pecora Paint Co., 
Philadelphia, Pa. 


Furnace Rings. 
Independent Register and Mf ts. 
Co., Cleveland, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Furnace Fans. 


Heating Systems & Supply Co., 
yy Ti. 

Warm Air Furnace Fan The 
Cleveland. * Ohio 


Furnaces—Warm Air. 
American Furnace Co., 
St. Louis. Mo. 
American Foundry & Furnace 
Co Ill. 


Bloomington, 
Brillion Iron Works, 
Brillion, Wis. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Cleveland Cooperative Stove Co., 
eveland, Ohio 
Col-Burn Heater Co., "Chleage, Til. 
Cox Stove Co., Abram, 
Peoria, III, 


Excelsior Steel yaa) Co., 


icago, Ill. 
Floral City Heater Co., ¢ 
Monroe, Mich. 
Forest City Fdy. & Mfg. Co., 
Cleveland, Ohio 
urnace Co., Elyria, Ohio 
& Dudley oo. 
ashville, Tenn. 


Heating Systems e Supply Co., 
Chicago, Ill. 
Henry Furnace & Fady. Co., 
Cleveland, Ohio 
Sycamore, III. 
oe. Ohio 
0., 
Coldwater, Mich. 
International Heater Ttien, 
Nw. ¥. 
gy indianapolis, Ind. 


Kruse Co., 


Lamneck Co., W. 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo 


Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 
St. Louis, Mo. 
Marshalltown Heater Co., 
Marshalltown, 
May-Fiebeger Furnace Co., 
Newark, Ohio 


Fox 
Gray 


Hero Furnace Co., 
Hess-Snyder Co., 
Homer Furnace 


Iowa 


Meyer Furnace Co., 
Peoria, Til. 
Monitor Furnace Co., 

yy 


Ohio 
Mt. Vernon Furnace & M 


Mfg. 

Mt. Pn ines ™. 

Mueller Furnace Co., 
Milwoukee, v's. 

Oakland Foundry Co., 

Belleville 1. 
Peninsular Stove Co. 

Detroit, Mich. 


Richardson & Boynton Co., 
New York, N. Y. 
Robinson Furnace Co., 


Chicago, Il. 
Rudy Furnace Co., 
Dowagiac, Mich. 
Rybolt Heater Co., Ashland, Ohio 
Schill Bros. Co., Crestline, Ohio 
Schwab & Sons Co. J., 
Milwaukee, Wis. 
Security Stove & Mfg. 
Gity. Mo. 


ansas 
Standard Foundry & Mfg. Co., 
DeKalb, Iil. 
Standard Pra & Supply Co., 
Omaha, Neb. 
St. Clair Founéry Corporation, 
Belleville, 111. 
St. Louis Heating Co., 
St. Tonge Mo. 
Success Heater Mfg. 
Des 


Thatcher Co., Chicago, 
Utica Heater Co., = N. Y. 
Waterman- Waterbury 

ae Ml Minn. 
Western Steel Products ¥ 


Wise Furnace Co., 
Williamson Heater Co., 
Cincinnati, 


Moines, Iowa 
Til. 


Ohio 


eee, 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 

Glass—Wire. 

David Lupton’s Sons Co., 
Philadelphia, 

Williams Hardware Co., 
Streator, 


Pa. 
Til. 


Grilles. 
Hart & Cooley Co., 
New Benet. Conn. 
Independent Register & Mfg. Co.. 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 


Beiler. 
"Philadelphia, Pa. 


Hangers—Eaves Trough. 
Berger Co., L. D., 
le Seguamen Pa, 


Hopson & Co., W. C. 
Grand Rapids, Mich. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Berger Bros. Co. 


Hl 
Fox Furnace Co., Elyria, Ohio 
Gray & Dudley Co., 
Nashville, Tenn. 
Mueller Furnace Co., J.. 
Milwaukee, Wis. 
Peninsular Stove Co., 


Detroit, Mich. 
Waterman-Waterbury 
Minneapolis, Minn. 


. 


Heaters—School 
Floral City Heater Co., 
Monroe, Mich. 
Hero Furnace Co., Sycamore, III. 
Meyer Furnace Co., The, 


Peoria, Ill. 
Standard Furnace & Supply Co., 
Oma) 


ha, Neb. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hooks—Conductor 
Berger Co., L. D., . 
Philadelphia, Pa. 


Humidifiers 
National Air Moistener Co., 
Minneapolis, Minn. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peo: 


a, I. 


Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 


Chicago, Ill. 


Metal. 
ting Co., 
ilwaukee, 


Let. 


Lath— 
Milwaukee Corru 


he Son 


Bertsch & Co., 
Cambridge City, 


vert. 
Bertsch & Co., 
Cambridge City, 
Machines—Tinsmiths’. 
Bertsch & Co., 
Cambridge City, Ind. 
Chicago Elbow Machine Co., 
Oak Park, Ill. 





Ind. 


When writing mention AMHURICAN ARTISAN—Thank you! 


Dreis & Krump Mfg. 
Great Lakes su ply, Ce. 
th Chicago, Th. 
Marshalltown Mfg. 
M Itown, Iowa 
Osborn Co., The J. M. & L. 
Cleveland, Ohie 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son, Inc., Joseph T., 
Chicago, Ill, 


Unishear Co., The, New York, N.Y. 
Whitney Mfg. Co., W. A., 


Rockford, Ii. 
Whitney Metal Tool C 


Rockford, Tl. 


Metals—Perforated. 
Harrington & King as 
Co., Chicago, 


Co., 
Chicago, mn. 


In. 


Miters. 
Friedley-Voshardt Co., 
o : ~ ge In. 
Milwaukee Co ting y 
Saliwa Wis 
Miters—Eaves el 
Braden Mfg. Co., 
Terre Haute, 
David Lupton’s Sons Co., 
renting Sos” 
Milwaukee conaas > 


Iné 
Pa 
Wis 


ems Foy. | Masonry. 
Parker-Kalon » New York, N. Y. 


N 
Hussey & Co., C. G., 
Pittsburgh, Pe 


Naile— Wire. 
American Steel & Wire Co., 
Chicago, 1! 


Oil Burners. 
Security Stove & Mfg. Co. 
Kansas City, Mo 
Ornamente—Sheet Metal. 
Vv t Co. 
Friedley- Voshard ions m 
Gerock Bros. Mfg. oo. 
ya Mo. 


Milwaukee Corrugatins So. Wie. 


wa 
Connors Paint Mfg. Co., Wm., 


“x Troy, N. ¥ 
Pecora Paint ‘ 
Se Pa 
& Stove. 
Cleveland Guomnee Pattern Co., 


Obie 
cy Pattern Co., 
edder Pattern Works, 


Patt 





Pipe and 
Chicago Furnace Supply Coe., 


In 

Bxcelsior Steel Furnace C 
Chicago, Th. 

Henry Furnace & _ 


NY Ohio 
Lamneck Co., W. 
Columbus, Cote 
aiceces Ge 
Be rru, n 
va “Silwrani 


eo, Wise 
Mueller Furnace Co., L. J., 
Milwaukee, Wie 
Osborn Co., The iM &4L A. 


land, Ohio 

Robinson Furnace Co., 
icago, I)! 
Standard Furnace & Supply Co., 
Omaha, Neb 


Pipe and Fittings—Stove. 
Allred Mfg. Co., Indianapolis, Ind 
Til. 

mm 


Excelsior Steel Furnace Co., 
Chicago, 
Meyer & Bro. Co., F., Peoria, 
Milwaukee Corrugating Co., 
Milwaukee, Wis 


Barnes Zinc Products C 
Chicago, Ti. 


Berger Bros. Co. 
Philadelphia, Pa 
Burton Co., J., Detroit, a. 
Clark- Smith Haw. "Co., Peoria, Il! 
Dieckmann Co., inand, 
Cincinnati, Ohio 


Friedley-Voshardt Co., 


"Chicago, mn 

Hussey & Co., C. 
Fittenursh, Pa 

Lapton’s Sons Co., 


David, 
Philadelphia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y 
Wheeling Corrugating Co., 
Wheeling, W. Va 
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VESUVIUS 


BLOW TORCHES 


in pint or quart sizes 
With quickly removable soldering tron 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 


Write for prices and illustrated 
Se Ganstinc circular today 


























DESIGNED to effectively 
remove impure air, 
fumes, etc., from Factories, 


QUICK MEAL STOVE COMPANY 
Sap Schools,etc. Made 


ROYAL sare 


VENTILATORS Top. Writs for entalon 


415 Locust Street 


ROYAL VENTILATOR CO., Philadelphia, Pa. 








Solder 
Aluminum 


S. L. SOLDER isa sure, simple and prac- 
tical article for soldering aluminum,repair 
wor‘ or new, aluminum parts or combinations of aluminum with metals, made 

. Sample = of S_L. SOLDER with full instructions for its use sent post paid 





easy 
for 40 cents. S. L. PRODUCTS CO. 
P. 0. Box 362 Ceuncil Bluffs, lowa 








C. G. HUSSEY & CO. 
Rolling Mills and Office, PITTSBURGH, PA. 


oe of 

PPER, BOTTOMS, RO PPER, TINNED and POL- 

NAILS, Semmes. RIVETS, CONDUCTOR PIPE, 

EAVES TROUGH, ELBOWS, SHOES, MITRES, CORRUGATED COP- 
COPPER SHEETS, COPPER WALL TIES, 


warp <b oro Nee en ae Sheeran bene 
Member, Copper & Brass Research Association 











WHEN you write to advertisers please 
mention that you saw it in 
AMERICAN ARTISAN 














| 
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Since 1841 


Since 1841 in our manufacture of 
the Coes Knife-Handle Screw 
Wrench and from the time the Coes 
Steel-Handle Screw Wrench was 
first placed on the market, we have 
always adhered to a firmly fixed 
policy. 

Our policy is never to use materials 
or employ methods that would add 
to the cost of the 


COES 
WRENCH 


unless we could positively show 
where it would add to the quality of 
the finished product. 

We are still making and shipping 
“The simplest wrenches in the plainest 
packages,"" so that every Jobber and 
Dealer can unhesitatingly offer the 
most wrench value for the price. 

Sizes: 6 to 21 inches. Any Jobber 
will supply you. 


COES WRENCH COMPANY 


ESTABLISHED 1841 IN 


WORCESTER, MASSACHUSETTS 
. New York 























FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


FEolus-Dickinson Co. 





The 12-Cylinder Ventilator 
Used in Every State 


in the Union. Vent Makers Since 1888 
SPECIFY ZEOLUS 3332-52 South Artesian Avenue 
CHICAGO 
VENTILATORS Phone: Lafayette 1862-1863 























STANDARD’ : 


VENTILATOR and CHIMNEY CAP 


OES awa high stacks, freel the 
D tighten bec wd 3. positively cur we her - A 
wpe Py ee efficient combination to be had. 
yD ce x pe pee fons en 


STANDARD VENTILATOR CO, 


hee 
chimney purposes.* All jobbers sell them— 


Manufactured by 





LEWISBURG, PA. 














| a ' ECONOMY ~ 


“trom ox COMPANY 


Exclusive Ventilater Mfrs. 1881 Conway Bldg., Chicago 








Write for quantity 
discount. 





Say you saw it in AMBRICAN ARTISAN—Thank you! 
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Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, 


Punches. 


Bertsch & Co. 
Cambridge City, Ind. 


Parker-Kalon Corp. 
ew York, N. Y. 
Peck, Stow & wees Co., 


ree. Conn. 
Whitney Mfg. 6o. Ww. 


A., 
Rockford, Ti. 
Whitney Metal Tool 
Rockford, Til. 


Punches—Combination Bench and 
Hand. 

Parker-Kalon Corp., 

ni New York, N. Y¥. 

Whitney Metal bias =~ m1. 


whi Mfg. Co., 
— Wocktera, Ti. 


Th. 


Whitn Metal Tool Co. 
— Rockford, 
Whitney Mfg. Co., W. A., 
Rockford, 


Tl. 
mL. 


Putty—Stove 
Connors Paint Mfg. Co., Wm. 


Troy, N. Y. 
Pecera Paint Co., 
Philadelphia, Pa. 


Quadrants—Damper 


Parker-Kalon Corp., 
ss New York, N. Y. 


Radio—Sets and Supplies. 


Williams Hardware Co., 
Streator, Ill. 


Rangese—Combination Gas & Ocal 
Cox Stove Abram, 

elphia-Chicage 
Quick Bent Gove Co. 


St. Louis, Me. 
Thatcher Co., Newark, N. J. 


Cox Stove Co., Abram, 
Philadelphia-Chicage 

Quick Meal Stove Co., 
St. Leuis, Mo. 


one Se Nashville, Tena. 
Register Shields 
Hardware Soccteey | & Wayne, a 
Registers—Warm Alr. 
American Wood er Co., 


th, Ind. 
Chicage Furnace Supp! 


Co., 
Eaglesfield Ventilator 
Tndlanapoite, Ind. 
Excelsior Steel Furnace 


Co., 
Chicago, Ill. 
Hart & Cooley Co., 
New pettepe. Cona. 
Henry Furnace & Fay. 


Ind dent 
. -wars ae 


Lamneck & Co., W. 

Gsleisben, Ohie 
som ~ al Bro. Co., ore — Ti 

waukee Corrugat ing Co. 

Milwaukee, Wis. 
Mueller Furnace Co. 

‘NaF wis. 
Robinson Furnace 


Chicago, I. 
Rock Island Register Co 


Reck 
Standard Furnace & Supply Ce, 
ae ee 
- Detroit, Mick. 
Tuttle & Bailey Mfg. Co., i 


Wal h R x . 
‘alwort un Fay. evel 
Registers— Wood. 


American Wood "Simao a 


Chicage Furnace 8u 
mL 


. Eaglesfiel@ Ventilator 
— ‘Indianapolis, Ind. 


Regulaters—Damper. 


’ Parker-Kalon 
7 OR w York, N. ¥. 


Repairs—Stove and Furnace. 
Hessler Ce., H. E., sy 


Nerthwestern Stove - 
cago, Ill. 


American Rolli ai ill Co., 


ddletown, Ohio 
David Lupton’s Co. 
Philadel} ~~; Pa. 


Milwaukee Corrugating 
Milwaukee, Wis. 


Ri 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Roasters. 
Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Kirk-Latty Mfg. Co., 
Cleveland, Ohio 
Rolls—Forming. 


Bertsch & Co., 
Cambridge City, 


poets Cement 
Connors Paint Mfg. Wm., 


Co. 
Troy, N. Y 
Pecora Paint Co. 
Philade:phia, Pa. 


Ind. 


Hessler Co., H. EB. N.Y 
Milwaukee corranating “oe 
ilwaukee, Wis. 


Steel. 
£., Co., 
ddletown, Ohio 
Cortright Meta) Rectang Co., 
Phil ‘elphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Ill. 


Inland Steel Co., Chicago, I1l. 
Merchant & Evans Co., 
smwnainn 6 Philade _ Pa. 
waukee ng 

we. ukee, Wis. 


National Bnameling and 'Staimping 
Ce., Granite City “steel Ww 

Granite gy, Til. 

Osborn Co., The J. M. & L. 


Roofing—Iron and 
American Rolling Mill 


Cleveland, *Snio 
Wheeling ting Ce., 
ling, W. Va. 
Taylor Co., N. G., 
Philadelphia, Pa. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish > on 
Hart & Cooley Co. 
New Britain, Conn. 
Specials Chemicals Co. 
Highland Park, Il. 
Schoole—Sheet Metal Pattern 


St. Louis Technica! Institute, 
St. Louis, Mo. 


Schoolse—Warm Air Heating. 
Northern Institute, 
Cleveland, Ohic 


Screws—Sheet Metal 
Parker-Kalon Corp. 
‘ew York, N. Y. 


Screens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicag 


Shears—Hand and Power. 
Double-Duty Elbow Co., Aurora, Ill. 
Marshalltown Mfg. Co. 
Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 

a. 
Ryerson & Son, Inc., Joseph 


Conn. 


Chicago, ” Til. 
Unishear Co., The, New York 
Viking Shear Co., Brie, Pa. 


Sheets—Black and 
American Rolling Mill Co., 

Middletown, Ohio 
Davis Co., Inc., C. 8., Chicago, II. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadel hia, Pa. 
Milwaukee Cosruqasses 

ilwaukee, Wis. 


National Bnameling and Stamping 
Co., Granite City Steel Works. 
ranite City, Ill. 
Osborn Co., The J. M. 
Cleveland, Ohio 
Ryerson & Son, Inc., Joseph T., 


Chicago, Tm. 
Taylor Co., N. G., 
* Shitedelphia, Pa. 


Wheeling ting Co., 
Corre W. Va. 


American R Mill Coe., 
dletown, Ohio 
Merchant & Evans Co. 
Philadelphia, Pa. 


_ Ball Mountain Co., 


. Friedley-Voshardt &, 
‘° 


Sheets—Tin. 
Davis Co., Inc., C. 8. Cotenge, Ti 
Merchant & ie, 
wy Pa. 


National Baameling.s ona = aan 
yeahs Gite 1. 


Co., Granite Granite 
Taylor Co., N. & G 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co. re 
New York, N. ¥. 


Shingles and a 
Cortright Metal Roofing 
Philadelphia, Pa. 


H & w. 
Ras: — sitapids, Mich. 
Col ting Co. 


ilwaukee, Wis. 


Wheeling Corru 
° Whesuse” Ww. Va. 


Milwaukee 


Chicago, Ill. 


Shinglee—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Sifters—Ash. 
Diener Mfg. Co., G. W., 
Chicago, Ill. 
Sky Lights. 
David Lupton’s Sons Co., 
Philadel 


Mil kee Corrugating my 
waukee 
lwaukee, Wis. 
Iron. 


Smoke 
Heating Sy*tems & Supply Co., 
icago, Ill. 


Peck, Stow & Wilcox 
Seuthingven, 


Solder. 

Chicago Solder Co., Chicago, Ill 

Double-Duty Elbow Co., Aurers, mi. 
Milwaukee Corrugating Co. 

Milwaukee, Wis. 


Soldering Furnaces. 
porns Co. Sete. Newark, N. J. 
et ay Ohio 
Clayton & Lambert M 
Detroit, Mich. 
Diener Mfg. Co., G. W. 
Chicago, Til. 


Double Blast Mfg. Co., 
North Chicago, Ti 
Quick Meal Stove Co., 
St. Louls, Mo. 
Thermo Gas Furnace Co., 
Chicago, Ill. 


Conn. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals Co., 

Highland Park, Ill. 


Diener Mts. Co., G. 


VG@heengs, ni. 
Hessler Co., H. B., Syracuse, N. 


Stars— Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Gerock Bros. Mfg. Co. 
American Tube & Stamping Co., 
Bridgeport, Conn 


Stove Pipe Reducers. 
Allred Mfg. Co., Indianapolis, Ind. 
Milwaukee Corrugat 

Milwaukee, Wis. 


Stovee—Camp. 
Quick Meal Stove Co., 
st. Louis, Mo. 
Stoves—Gasoline and Oil. 
Quick Meal Stove Co., | 
Louis, Mo. 
Reps Heater Co., Clyde, Ohio 
Stoves and ~~ 
Cleveland Cooperative 
Cleveland, Shilo 
Cox Stove Co., Abram, 
Philadelphia, Pa. 
Gray & Dudley Co., 
Nashville, Tenn. 
Oakland Foundry Co. 
Belleville, Il. 


Peninsular Stove Co., 


Detroit, Mich. 

Quick Meal Stove Co., 
Louis, Mo. 
Thatcher Co., Newark, N. J. 


Staples, 
American Bree! & Wire Bon " 


Mention AMERICAN ARTISAN in your reply—Thank you! 


. Sturtevant Co., 


Tile 
Peeora Paint Ce. 
Philadelphia, Pa. 
Tinplate. 
Davis Co., Inc., C. 8., Chicago, Tl. 
errugating 


Milwaukee C 
Milwaukee, Wis. 
National Boomemes s and Works 


Co., Granite OF Steel W 
ranite City, 
_ M & 
Cleveland, Ohio 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Tin—Perforated. 
_aae & King ny 


Chicago, 
Bertsch & Co., 
City, Ind 
Chicago Elbow Machine Co., 
Oak Park, I) 
Dreis & Krump Mfg. Co., = 
Great Lakes monly &. 
Riese, m 
Hopson & Cow. Ww. c., : 
Grand Rapids, Mich 


Marshalltown Mfg. 

Matcnatitows, Iowa 
Capen Co. Ths oo 2S Se 
Peck, Stow & Wao Co., 
Ryerson & Son, Inc., Joseph T., 


icago, Tt 
} - - A The, New York, N. 
Whitney Mfg. Co., W. A. 
Rockford, 


Whitney Metal Tool — 


Berns Co., Otto, Newark, N 
Burgess Soldering 


Co., 
Clayton & Lambert tp eet _ 
nm 
Detroit, Mich. 
Diener Mfg. Co., G. W., 
Chicago, I). 


Double Blast ate. a 
cago, Tl) 
Quick Meal stove o 
St. Leuis, Mo 


Trade Extension 
Copper & Brass Research As- 
sociati New York, N. Y. 
Extenai 


on, 
Sheet Steel on 
Committee, Pittsburgh, Pa 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


vi 
Arex Company, Chi. Th 
Aeolus Dickinson Co., Chicago, Til. 


Berger Bros. 
oo ntied P 
Friedley-Voshardt Co., —— 


Chicago, I). 
Hopson & Ce., W. C. 
Grand Ra Mich 
Devid Lupton’s Sons 
Philadelphia, Pa. 
Milwaukee Corrugating 


‘waukee, Wis 
Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Co., 
urg, Pa 
Mass. 


Boston, 


vi 
Bagilesfield Ventilator Co., 
Indianapelis, Ind. 


Henry Furnace & Fay. ~— 
Cleveland, 


Ohio 

Independent Co., 
pendent Register Gam 
Tuttle & Bailey Mfg. ., Teh 
or 


- Hart & Cooley Co., 


AD ad 
David Lupton’s Sons Co., 
Philadelphia, Pa 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, I!) 


American Steel Naot a'whee Co., 
Chicago, 11) 


Wire 
American Stedl’& Wine Co., 
Chicago, m) 


Coes Wrench Co. 
Basser: Mase 
Peru, [il 


Merchant & aoe. 


ioe Pa. 
New Jersey Zinc nee 


w York, N. Y. 
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WANTS AND SALES 


= 

For paid yearly subscribers, AMERI- 
CAN ARTISAN AND HARDWARE 
RECORD will insert under this head 











DIDDIE * 
For Sale—i Sundstrand ottins 
chine.. One year old. $60.00 | mellem 


size safe, fireproof, $45.00. 1 oak filing 


cabinet, 4 drawers, only $35.00. American 
cash register m ic to $99.99, buttons 
for 9 clerks, for $190.00. show stands 


lay purposes cx $15.00 each. 1 
Chevrolet evecle oy 3 yw old oo ae, 
If interested address —93, 

AMERICAN ARTISAN, 630 South Stich 
igan Avenue, Chicago, ‘Tlinois. 8-3t 





BUSINESS CHANCES 
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HELP WANTED 








For Sale or Rent—Sheet metal and ma- 
chine shop in central lowa in city of 
18,000 population. Complete set of tools 
and stock, very good location. Priced 
right. Owner has other business inter- 
ests. Address A-97, care RICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 9-3t. 





For Sale—Hardware store and tin shop. 
Excellent location and is a well estab- 
lished business. Will be willing to rent 
the business to a live wire sheet metal 
worker on a profit sharing basis. Ad- 
dress B-13, care AMERICAN ARTISAN, 
= South Michigan Avenue, Chicago, 4. 4 
nois. 





For Sale—Stock of hardware tinners’ 
tools and fixtures for about $3,500. In- 
habitants 4000. Good paying business. 
Best of reasons for selling. Lease 5 years. 
Address B-4, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
TUinois. 9-3t. 


For Sale—Sheet metal — in good 
Minnesota town of 1000 population. No 
tition. Price asked oe “puilding | 34 
25x60, tools and stock, o— 
Balance time at 6%. Ad -—~ A-96, = 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 9-3t. 


For Rent—On a monthly rental or com- 
mission basis. Convenient storage apace 
for warm air furnace we. Office 
room if desired. On trac cks to 
depot provided. Address th Furnace 
Co., Des Moines, Iowa. 8-3t 


For Sale or Exchange-—hardware stock, 
located in Wisconsin. Doing nice busi- 
ness. On account of sickness must sell 
at once. Address A-98, care AMERICAN 
ARTISAN, 620 South ‘Michigan Avenue, 
Chicago, Mlinois. 9-3t. 


For Sale—Tin, popper and sheet metal 

shop. Doing good business. Reason bn 
selling, owner leaving city Raym 

Beher, 436 Rush Street, Chicago, Wiimote. 




















For Sale—Auto radiator and sheet 


AMERICAN ARTISAN 620 South "Mich. 
igan Avenue, Chicago, Mlinois. &-3t 


For Sale—Or trade for improved farm 
in South West Missouri or in Northwest- 
ern Arkansas. A fully equipped combina- 
tion sheet metal, plumbing and electrical 
shop. Establish 12 years. Only one in 

il to County, Jeniemne., 

,500 ft. floor space, 


mess. § 
room living quarters on rear of pe Stand 
inspection. Address F. S8. 
. Box 276, Avant, Oklahoma. 


For Sale—Sheet metal and furnace busi- 
ness in eastern Iowa. Old established 
business that is on a very good sound 
paying basis. Very good city and terri- 
tory to draw from. No other real me- 
an RS here. If you are interested in a 

wry ae paying business it will pay you 

ook th a2 at once. Address 10, 
pak AMERI ARTISAN, 620 gouth 
Michigan pone Chicago, Illinois. 

For Sale—Heating, plumbing and sheet 

metal business the town of Carson 











City, Mic “Btock and tools invoice 
about $1, Will sell stock at invoice 
cost; tools at cost less de tion in 


use. A good bu a Ot yr a 
the reason for — Address A-92, 
AMERICAN A 620 _ Heath iMich~ 
igan Avenue, 4h , Minois 

For Sale—One 1, 000 Ths. ‘capacity Hillier 
hand elevator, good Everythi 
complete was A+ Ay a 30 tt. high build” 
ing. Make us an offer, also Meyers 
my — ladders, iy ft. high, with self 








and rail. a” of each, at your own 
Esti eS A Mueller and Son, har 
e— SE aTRE heating, sheet 


supply business. Sixty 
a will be built 


t of health. It" will i pa . Vx 
count o y o in- 
vestigate. Address B-9 re AMERICAN 

N, 620 South ‘Michigan ain 
Chicago, Illinois. 10-3t. 


spate and 
thousand do hig 
this summer. 


10-3t. 
HELP WANTED 


Wanted—Sheet metal foreman, expe- 
rienced in laying out and capable of de- 
veloping a shop to take care of a growing 

ness. Principal ‘products cornices, 
ventilators, skylights, marquises, etc. 
Shipped to all parts of the United States. 
State nationality, age, married or single, 
experience, references. Address Interna- 
tional Steel and Iron Co., Evansville, In- 
diana, $-3t 








Wanted—aAn all around man, one that 
ean do tinning and furnace work, also 
some plumbing and work in hardware 
store in southern Wisconsin. State wages 
in first letter. Can start at once. Ad- 
dress B-11, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Tlli- 
nois. > 





Wanted—aA first class tinner, plumber 
and heating man about 30 years of age. 
Married. Located in south western Iowa. 
Must not use liquor and have a first class 
record. Beaty job. Can go to work at 

once. Address A-90, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 9-3t. 





PR ae tinner and furnace man. 


ogee lst. Steady year around position. 
hen not busy in the shop he can be in 
store. Wish a man not over 40 years of 
alco Kindly state in first letter, 
a ve references. Address B-5, care 
CAN ARTISAN, 620 South Michi- 

gan ag oo Chicago, Tilinois. 9-3t. 


Wanted—First class tinner,; sheet metal 
worker and furnace man. Must be able 
to take charge of shop. Inside and oute 
side work. A year around position for 
right man, tn Cuio town oe ) _. nse 
age, es and references. ress A-89, 

care AMERICAN ARTI , 620 South 
Michigan Avenue, Chicago, Illinois. 8-3t 


Wanted—Furnace salesmen, familiar 
with Michigan, Indiana and Illinois terri- 
tory. A man with ability to advance, to 
take e of department. Please state 
full qualifications. Address B-1l, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 9-3t. 








Wanted—Hardware clerk in suburb 
west of Chicago. Must be well acquaint- 
ed with entire line. Married man pre- 
ferred. State salary expected and where 
last employed. Address B-2, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Minois. 9-3 





Wanted—Salesman to sell furnaces di- 
rect to home owners, permanent position 
and big money for men who can deliver 
the goods. Address B-12, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. 10-3t. 





Wanted—aA first class city salesman or 
salesmanager. Must be hustler. One fa- 
miliar wit house to house canvassin 
preferred. Commission. Address B-15, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois, 10-3t. 





Wanted—At once a man who can do 
some plumbing and general sheet metal 
work, in a country shop. Wages $30.00 
per week. Address O. L. Doward, Mount 
Morris, Illinois. 8-3t 


Wanted—At once, good all around sheet 
metal worker and tinner. Knowledge of 





auto radiator repairing desirable. Steady 
job for man that can make ¢ . Good 
town, schoels and churches. $35.00 


week. Address The Ideal Furnace & Tin 
Shop, Fort Morgan, Colorado. 9-3t. 


Wanted—Radiator repair men that are 
now using acid or flux to write me about 
our ‘‘U No Me” Flux and cleaner com- 
bined. This information will be worth 

money to you. Address Geo. E. Roe 
Radiator Repair Shop, Freeport, Iiltnois. 

Xx 








Wanted—Competent sheet metal worker 
to take charge of sheet metal department 
in stove factory making complete line of 
gas and coal stoves. ddress A-934, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Dlinois. 8-3t 


Wanted—A tinner who is wiiling to 
work the year around a small town. 
— be willing to help in other lines in 

~~ time. Address mond & Horn, 
wonago, Wisconsin. 8-3t 


SITUATION WANTED 


ae Wanted — Eleven years in 
German American concerns 

shops. Work and men largest general 
jobbing and heating contracts, is open 
for position on account of death of pro- 
prietor and consolidation of the business. 
Age 54, bachelor, nonunion. Please state 
your requirements in full. Address B-6, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 9-3t. 


Situation Wanted — Wanted to buy 
working interest in a combination plumb- 
tin shop with some ¢ firm. 
Am an A-1 plumber, tinner and fitter. 
Can also do gas repairing and fur- 
nace work. Please state salary. Address 
A-91, cate AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Ili- 
nois. 8-3t 














Situation Wanted—As salesman or me- 
chanic by a married man with twenty 
years’ experience in plumbing, heating, 
sheet metal, pump and windmill work. 
Can furnish best of references. Can start 
. Address B-7, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, IMinois. 9-3t 





Situation Wanted — By sheet metal 
worker, 25 xe ars’ experience, cornice, sky- 
lights and blow pipe work. Also furnace 
work. Competent to lay out general 
sheet metal work and work from draw-— 
ing. Address B-14, care AMERICAN 

TISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 10—3t 


Situation Wanted — B experienced 
hardware clerk, tinner and furnace man. 
Best of references. Can come after March 
Ist. Address A-95, care of AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 8-3t 


Situation Wanted — By experienced 
sheet metAl worker. Married man, 40 
years old. Want steady position. Cap- 
able of doing lay out work. Address Bob 
Clark, 107 South Maple, Ames, Iowa. 9-3t. 








When writing mention AMERICAN ARTISAN—Thank you! 
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SPECIAL NOTICES 








For Sale—1 hollow mandrel 40 in., $800; 
1 pair rolls 31 in., $15.00; 1 Groover 20 
in., $12.50; 1 pipe folder, $15.00; 1 crimp- 
er, $14.00; 1 wiring machine, $10.00; 1 
bench plate and 6 stakes, $30.00; 1 bead- 
ing machine, $20.00; 2 small turning ma- 
chine, $12.00; 1 large burr, $12.50; 5 
machine standards, $1.50 each; 1 No. 1 
Whitney punch, $14.00; 1 No. 10 Torrid 
Furnace, $10.00; 1 pair pipe cutting snips, 


$2.00; 1 34 in. band saw, $80.00. All 


F. O. B. Meade, Kansas. First check 
gets one or all, 8% off if all taken. 
Ash Grove Farm, Meade, Kansas. 10-3t. 


For Sale—One 30 in. square shear, 1 
20 in. groover, 1 double seamer, 1 setting 
down machine, 1 small burring machine, 
1 large burring machine, 1 small swedg- 
ing machine, 1 slip roller 30 in. Address 
B-3, care AMERICAN ARTISAN, 620 


South Michigan Avenue, Chicago, — 








For Sale—Complete set of tinners’ tools 
and machinery including eight-foot cor- 
nice brake. Complete Auto Radiator re—- 
pairing outfit, also Oxy-Acetylene Weld-— 
ing equipment. Reason for selling must 
change climate. Address B-16, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 10-3t 


For Sale—One Chicago Steel Brake No. 
4, 18 gauge and lighter. This is a new 





brake and has never been used. Priced 
$150.00. Also Queen City uare Shear 
30”, 18 gauge and lighter, $75.00. Ad- 


dress Van Tassel Sheet Metal 
Eagle Street, Niles, Michigan. 


For Sale—Tinners’ tools used only 1 
year, for sale cheap. All Pexto machines 
and 30 in. used roller; square shear and 
folder all 30 in. wide. If interested act 
at once. Address A-99, care AMERICAN 
ARTISAN, €20 South Michigan Avenue, 
Chicago, Illinois. 9-3t. 


Wanted—Set of used tinners’ tools and 
machines including 8 ft. steel brake. List 
all tools with what make, stating lowest 
cash price and what condition tools are 
in. Address N. W. Christians, 2606 Vir- 
ginia Street, Sioux City, Iowa. 8-3t 


For Sale—2 1C60 American water boil- 
ers, rated at 1,750 feet. $50.00 each takes 
them. Also 1 double seamer, new, P. 8S. & 
W. No. 644. $50.00. Address Howard Heat- 
ing and Plumbing’ Company, Howard, 
South Dakota. 8-3t 


I have something that will interest own- 
ers of Double Truss Brakes. A postal 
with your name and address will bring it. 
Address E. B. Meeks, Box 344, Aurora, 
Illinois. 9-3t. 


For Sale—One Stow’s 36-inch groover, 
3 size locks in or out and a setting down 
roller. Twenty-three dollars. Address H. 
A. Lee, Canton, South Dakota. 9-3t 


For Sale—One full set of tinner’s tools, 
in good shape. Address B-8, care AMER- 
ICAN ARTISAN, 620 South ee a 
Avenue, Chicago, Illinois. -3t 


SPECIAL NOTICES 


Works, 520 
8-3t 





























rate of $3.00 per inch per in- 
sertion. 


ATENTS 








HUBERT E. PECK 
Patent Attorney 
Barrister Bidg., WASHINGTON, D. C. 
WANTED 
ONE CHICAGO CITY SALESMAN 
AT ONCE. INTERNATIONAL 


HEATER CO., 1933 WENTWORTH 


AVENUE, CHICAGO, ILLINOIS. 
10-3t 


FURNACE SALESMAN 
WANTED 


We can offer a man with suc- 
cessful selling record a most at- 
tractive proposition of salary, 
expenses and bonus. Every co- 
operation with financing and 
merchandising. Address William- 
son Heater Co., 589 East Illinois 
Street, Chicago, Illinois. 9-1t 


SITUATION WANTED 


Young man, 30 years of age, mar- 
ried, desires sales connection with 
manufacturer of furnaces or sheet 
metal goods. 12 years experience in 
the retail selling and installing of 
warm air systems and sheet meta! 
work. Located at present in large 
central Illinois city, well acquainted 
with the trade and have character. and 
initiative to secure business for man- 
ufacturer wishing representation in 
this vicinity. Address -L-51, care 
AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 

8-1t. 








SECRETARY WANTED 
FOR 

STATE SHEET METAL 

TRADE ASSOCIATION 


Must be a live wire with 
pleasing personality. We 
want a man who is an or- 
ganizer—one who is willing 
to work and who is a good, 
convincing talker. 

In replying--give full de- 
tails as to your experience 
and qualifications. Tell us 
just why you feel that you 
can fill the bill. 

Your reply will be held in 
strictest confidence. Address 
Sheet Metal Trade Associa- 
tion, care of AMERICAN 
ARTISAN, 620 South Mich- 
igan Avenue, Chicago, 
Illinois. 10-3t 





WANTED 


First class sheet metal man, now 
estimator for one of the largest shops 
on the coast, with a large acquaint- 
ance among Los Angeles contractors, 
is organizing a new company, and 
wishes to get in touch with several 
men who understand the sheet metal 
business and have some capital, Ad- 
dress L-53, care AMERICAN 
ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. 10-3t 


SALESMAN WANTED 


Experienced and _ successful 
stove and range salesman, Good 
proposition for a good man. Ad- 


dress Gray & Dudley Company, 


Manufacturers of Washington 
Stoves and Ranges, Nashville, 
Tennessee. 7-2t 





WANTED 


Traveling men who have. had 
experience in selling stoves and 
warm air furnaces in Indiana, 
eastern parts of New York, Con- 
necticut, Massachusetts, and Ver- 
mont, and the eastern parts of 
Pennsylvania and New Jersey, 
address L-48, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 6-tf 





PROMINENT STOVE 
MANUFACTURER 


of well known trade-mark line is 
launching national expansion program 
on most complete, best developed and 
priced line of Heat Circulators on the 
market. Line also includes heaters and 
ranges of all types and fuels. Strong 
gas line. Your territory may still be 
open. Straight commission compensa- 
tion. Big money making opportunity. 
Want to hear only from big producers 
with established territories. State -in 
detail _ territory ‘covered and sales 
volume. Address L-54, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 10-3t. 





SITUATION WANTED 


By salesman with 13 years’ experience 
in heating lines. Both furnace and 
boiler experience. Can do engineer- 
ing if necessary. 40 years old. Ad- 
dress Box 122, V. P. Station, Des 
Moines, Iowa. 10-3t 





Established 1876 


The 
“CENTENNIAL” 


ain- Water Cut-Off § 
e strongest, most dura - 
and Cheapest Cut - Off — hy 
the market, make of 
galv. iron or copper to 
fit corrugated and 
Plain pipe and 
which 









1118-29 South Harding Strest, 











Say you saw it in AMERICAN ARTISAN—Thank ee! 
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Residence of D. F. Fuquay, Daytona Beach, Fla. ARMCO Ingot Iron was used for all sheet metal construction when this home was built, 11 
years ago, Did “the purest iron made” give a good account of itself? Read Mr. Fuquay's interesting letier below. 


Home Owner—Architect—Contractor 


he specifies ARMCO Ingot Iron 


4s ALVANIZED ARMCO Ingot Iron was used for all sheet metal work on my 
home, which is located at 413 Fifth Avenue, Daytona Beach. This metal 
was installed 11 years ago and is today in excellent condition. 





The salt air has failed to cause the slightest deterioration.” 


This letter, signed by Mr. D. F. Fuquay of Daytona Beach, Florida, has a triple 
significance, inasmuch as Mr. Fuquay was the architect, the contractor—and in 
this case—the home owner. 





Since that time, Mr. Fuquay has designed and built many other attractive 
residences, in which, needless to state, ARMCO Ingot Iron was used exclusively 
for all sheet metal work. 





Many like instances occur every day. They serve to show that the Purity, Work- 
ability, and Rust-resistance of ARMCO Ingot Iron are the reasons why this quality 


Sr 


sheet metal is specified by architects, preferred by contractors, and accepted on 
merit by the buying public everywhere. 
The American Rolling Mill Company 
Middletown, Ohio 
(Export) ; 
The ARMCO International Corporation a4 
Cable Address: - - ARMCO, Middletown 


INGOT IRON 
The Purest lron Made 





TRAQE MARK 





oe oes 
~ -_ 
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John Schueller, Sheet Metal Worker, 
made 22 of these Humidifying Pans, 
from 24-gauge Armco Ingot Iron, for one 
Residence. You, too, could make pans 
like these in yourown Shop They canbe 
printed or “grain varnished” to harmo- 
nize with the floors or with the radiators. 


Radiator Humidifying Pans— 


You can make money making them 


and other Household Helps from 


Tre possibilities for increased use of sheet metal in homes 

are like an untapped gold mine. Look at the nice sale John 
Schueller made in Humidifying Pans, alone, for a single residence 
—22 Pans, built in spare time, at small cost and fine profit! It wasa 








ingot tron 


valuable service to the owner, for it made his home easier to heat, Some Other 
Is Yours. a-Miltor more comfortable and healthful—and is saving him a lot of. Household 
ARMCO money in coal bills! So he was glad to pay well for such service. Suggestions: 
Ingot Iron Shop? _ There are all kinds of opportunities for every sheet metal worker Radiator Shields and Covers; 
to serve home owners. Go after this business—it is profitable! nets; Clothes Chastes; Metal 
' Just figure out how many homes in your vicinity could be sold pets; Metal Lined Dumb. 
special work as suggested here in the column at the right! Chests; Meral Shoe Boxes; 


; . ’ ; : Metal Table Tops; Met- 

Once you establish a reputation for work of this sort, big business al Covered ee Mising Boards 
. bi ieche: 

can be developed. One Sheet Metal Contractor, for instance, Amusement 





: Tops; ial Window “Re- 
THOUSANDS of highclass landed a contract for $42,000 worth of sheet metal work inan 18- _frigeratens” for use in Wine 


Sheet Metal Shops are now a 4 9° ° . . ; Coal Bin Openi 
operating under the ARMCO family apartment building. Big business! Profitable! Go after it! faclitae choodings Special 
ng ron ° arage equipment; 
a oe porno edhe bes Milcor Sheets are soft, pliable, easy to work. You'll be capes oll pam = and 
pag ny = lepeoeemeerse most successful with them in all fabricating operations. oily waste, ete.» and many 

. This ’ aggressi other Househo elps 
cooperation on your part, is cer- which can be made in 
tain to produce more busines == MJT W/AUKEE CORRUGATING CO., Milwaukee, Wis. wn Shop from ARMCO 


tails. No charge for enrollment, CHICAGO, ILL. KANSAS CITY, MO. LACROSSE, WIS. Ree Racenns Inge, Jeon 
providing you agree to sell Mil- For table tops, etc., Milcor 
cor Products made from ARM. Nickel-Zinc Sheets are now 





CO Ingot Iron wherever you b i ices. 
find the opportunity. ? Z L & OC available. Write for prices 


PRODUCTS IN ARMCO INGOT IRON 


ALL MILCOR PRODUCTS ARE NOW AVAILABLE IN ARMCO RUST-RESISTING INGOT IRON—WRITE FOR PRICES 





